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Fourteen Offices 
Right in the Field 














Producing Milk and Butter in Neuces County, Tex: 


SCOTT & BLACKMER, Mortgages on Improved and Producing Farms 
TEXAS—OKLAHOMA—KANSAS—COLORADO—NEW MEXICO 
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| Great Eastern Casualty Company 


FAMOUS FOR rae DEALING 
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as AMERICA FORE”’ 


“We have not written and will not write business... . 
over the heads of the local agents, and if we take any 
business the local agent will be credited with the com- 
mission.” 


FIDELITY-PHENIX 


Fire Insurance Co. 
of New York 


Cash Capital - - - - - $2,500,000.00 
HENRY EVANS, President 
Home Office Managing Branch Offices 
80 Maiden Lane Chicago, Montreal, 


New York San Francisco 


OC 20 





OC 


0c 


Organized 1892. 


No. 55 John Street, New York. 


The New York Insurance Department in a recent 
examination says: 
“While the business of the Company has in- 
creased, its liabilties have borne a decreasing 
ratio to the admitted assets and the surplus a cor- 
responding increase in the ratio to liabilities. 
The joo, of the sneer therefore, has been 


“The ie of the Cima are being efficiently 
and conservatively conducted. Liberal reserves 
have been set aside for outstanding losses and 
other liability items, and policyholders are being 
accorded fair and equitable treatment. 


OVER THREE AND A HALF MILLION DOLLARS 
PAID IN CLAIMS. 
CASH CAPITAL, $350,000.00. 


SURPLUS TO POLICYHOLDERS, $584,137.21. 
LINES WRITTEN 











ACCIDENT —HEALTH (Commercial and 
Industrial)—_B URGLARY—PLATE GLASS— 
AUTOMOBILE—TEAMS and GENERAL LIA- 


Agency applications will be considered for 
unoccupied territory. 




















See a 
Sa ame. 

















Entered as second-class matter June 23, 1879, at the Post Office at New York, N. Y., under: the Act of March 3, 1879 
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Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=-Pres. and Actuary 
A. S. Doerr, Vice=President 








“All kinds of 
> Insurance 
on 


Automobiles” 


FIRE, THEFT, 
* COLLISION, 
LIABILITY, 
"PROPERTY 
ss DAMAGE. 


AUTOMOBILE INSURANCE EXCLUSIVELY 


AMERICAN AUTOMOBILE INSURANCE CO. 
Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE CHAS. W. DISBROW 
Chairman of Board President 

















AMERICAN 

SURETY 

COMPANY 

of NEW YORK 
100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 











We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 























The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 


L/D 
SSaeal 
IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 

















Michigan Commercial 
Insurance Company 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1913....$862,447.34 $156,321.92 


January 1, 1914... 920,961.16 181,374.66 
January 1, 1915 935,693.93 200,120.21 
January 1, 1916._. 1,020,369.41 211,057.76 
January 1, 1917... 1,178,606.04 212,242.99 
January 1, 1918... 1,364,674.92 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
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MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, read this; 


AY WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance 
Company of New Hampshire for $5,000 under the Company’s Triple In- 
demnity Plan, what does your Policy guarantee to do? 

ANSWER: 

FIRST, it guarantees that in case of death from any 
cause $5,000, the face of the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, 
$10,000, or DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECI- 
FIED accident, $15,000, or THREE TIMES the face of the 
Policy, will be paid 

BUT THIS IS NOT ALL. The Accident Disability Endorsement 
FURTHER guarantees that in case of total disability as a result of acci- 
dental injury, the Company will pay direct to YOU at the rate of $50 PER 
WEEK during such disability, but not to exceed 52 weeks, after which the 
weekly indemnity will be at the rate of $25 - PER WEEK throughout the 
period of disability. Can insurance do MORE? And WHY should any 
man be satisfied with a policy that would do less? ‘The cost is low. 

General Agents wanted in the following States: Pennsylvania, Delaware 
Kansas, Michigan, Ohio and the District of Columbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 











Fourth Edition—Revised—Just Published 


OBJECTIONS AND ANSWERS 


By [ra C. Epwarps 





A book for life insurance agents designed to meet 
the objections and evasions set up by _ prospects 
against life insurance. 

Full of Humor and Sound Common Sense. 

Meets all objections of the Scoffer and the Student- 


Price per copy—$1.00. 
THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


Cuicaco OFFICE 
InsuraNcE ExcHANGE 














JESTERN ASSURANCE COMPANY 
OF TORONTO 


MARINE, EXPLOSION AND TORNADO INSURANCE 


Incorporated 1851 
FIRE, 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1918 


$4,194,579.34 


SURPLUS IN UNITED STATES $1,667,691.69 


TOTAL LOSSES PAID IN UNITED STATES FROM 


1874 TO 1917 INCLUSIVE $43,294, 154.63 








ASSURANCE COMPANY, 


PHCENIX Lienree,, OF LONDON 


(ESTABLISHED 178: 


FIRE 
USE AND OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 
HEAD OFFICE FOR THE UNITED STATES 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 














Metropolitan Casualty Insurance Co. 


OF NEW YORK 
Home Office = = ” 47 Cedar Street 


PLATE GLASS— BURGLARY 


ACCIDENT—HEALTH 
INSURANCE 


EUGENE H. WINSLOW, President 


RUSSELL R. CORNELL, Vice-President S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON AND LANCASHIRE FIRE 


INSURANCE COMPANY, Ltp. 
OF LIVERPOOL, ENGLAND. 














ws 

LONDON & 

LANCASHIRE 
FIRE 


INSURANGE COMPANY 
» LTD. 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET 


A. G. McILWAINE, Jr., MAnaceer 


Selection of Risks by the Casualty Solicitor 


Second Edition, Revised and Improved. 
By C. H. HARBAUGH, M. D. 


_ This treatise, written by an experienced medical examiner and director, who is 
siso familiar with field work, is especially designed to help insurance agents in the 
careful selection of risks for accident and health insurance by the agent. so that the 
minimum number of rejections and postponements by thé home office may be regis 
tered against the agent. This work is an exceptionally valuable one to any casualty 
insurance agent, and the old agent as well as the new one will be benefited by learning 
the rules which are laid down therein for the selection of risks as employed by the 
home office. This 48-page pamphlet pocket size, in tinted cover, is sold at the 
following prices: 

Single Copies 100 

12 Copies 500 

50 Copies 6.00 Copies. 75 06 
No extra charge for printing special advertisement on the back of this publicatior 

on orders for 100 copies or more. 


THE SPECTATOR COMPANY 


Chicago Office, Insurance Exchange 135 William Street, NEW YORK 











GENERAL AGENCY 


Exceptional opportunity in Penna. Liberal 


contract. Salary and commission. 


SCRANTON LIFE INSURANCE CO. 
W. E. NAPIER, Secretary 
Scranton, Penna. 














List of American 
Life Insurance Companies 


Two hundred and forty-nine American legal reserve life insurance 
companies are now licensed to transact business. Their corporate titles, 
location of head offices, capital, names of presidents and secretaries, 
are given in convenient form on four pages, printed on bond paper, 
and will be found useful by every company, manager and agent. 


PRICE, 25 CENTS PER COPY 
THE SPECTATOR COMPANY 


CuHicaco OFFICE 135 Wittiam STREET, 
INSURANCE EXCHANGE NEW YORK 
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THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 

ACCIDENT CREDITf 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS : . ELEVATOR 

COMPENSATION eo ee, A GENERAL LIABILITY 
ail om JAN 


2a 1869 


LONDON GUARANTEE & ACCIDENT CO. Lid. °wctano’ 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, 
434 Walnut Street, Philadelphia, Pe. 


Resident Managers 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 


SECOND TO NONE IN SERVICE 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
in which to insure. Sixty-seven years of square dealing are back of 
every one of our representatives. They will tell you how great an 
asset that record is in their work. 


JOSEPH C. BEHAN, Superintendent of Agencies, 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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Reserves and Surplus tb Policyholders | 4 Good Policy 
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Protection to you 
while living, andto 
yours afterwards 


Good Agency Cor- 
tracts to Reliable 
“Live”? Insurance 
Men—Write today 


INSURANCE CO. 
SEATTLE, U. S. A. 





D. B. MORGAN 
President 


Home Offices, Northern Life Building 
Fourth Ave. and Seneca St. 




















Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
aide — teei fixed thly f t 
Annuities Certificates ear Gandy te even of Geakh or 60 pour. 
. — self in case of disability or old age. 
Life Certificates 10 year term, Whole Life and Endowment Plan. 
e e e a + teei . 
Combination Sick, Accident Annuity fion against. yer 
7 re time from sickness 
and Funeral Benefit Certificates or Accident and a 
Funeral Benefit Paid 
on death from any cause. 
PAID TO MEMBERS, JULY 1, 1917, $852,234.97 

ANNUAL RESOURCES $500,000.00 

An o-date progressive associati ossessi th 
an ae cote ‘American Experience Tabte of Mortality: ” p By 


momical Mesagoment. 
SURANCE IN RCE $15,000,000.00 MONTHLY INCOME ANNUITIES 




















The Sub agent who is producing a fair amount of 
good business would do well to tie up under our direct 
contract with the Company and secure home office 
assistance and full general agent’s commissions. 

The young company appreciates the value of a good 
representative. Here is a chance to grow with a 
growing company. 


PURITAN LIFE INSURANCE COMPANY 


Organized 1907 
HOME OFFICE PROVIDENCE, R. I. 








Hon. C. A. Palmer, Prest. 
L. K. Hennes, Treas. 


Inter-State Fire Insurance Company 


OF DETROIT, MICHIGAN 
Home Offices, 406-412 Dime Bank Building 
FINANCIAL CONDITION DEC. 31, 1917 


RMB sivinic vi cceseeseoeun $591,109.81 Capital..............0. $259,150.00 
Reinsurance Reserve... 248,713.00 
All Other Liabilities... 32,332.4% 
Surplus ..........+e006 50,914.33 


$591,109.81 $591,109.81 
SURPLUS TO POLICYHOLDERS, $310,064.33 


W. A. Eldridge, Sec’y H. R. Vernor, Asst. Sec’y 
S. D. Andrus, Vice-Pres. and Managing Underwriter 














NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special t GUSTAVUS B. HOLT, Special Agt 
50 Richton Ave, Detrolt Mick. 72 Kilby Street, Boston, Mass. 
FRANK G. DELA HUNT, 
W. P. RAY, Special t 4 
Tere Haute, Ind. 726 Racine Sect, Milwoukes, Wis 


©. 0. CRANDALL, Special Agent | 7'W. Lake Bt, Minnenpols, Aftn 
Cambelige Springs, Peon a 





RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 














ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 





Greatest Illinois Company 











Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 





























CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana, 
Pennsylvania, Kentucky, Wisconsin, Maryland, Nebraska, West Virginia. 


A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 
outlined by its own Officers and Directors in co-operation with its own agents. 


A. J. SABATH, President 


WRITES 
Plate Glass General Liability 
Burglary Elevator 
Automobile Liability—Property Teams 


Damage and Collision 


O. F. ROBERTS, Vice-Pres. & General Manager 
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PAID POLICY HOLDERS OVER $7,115,000.00 


Royal Union Mutual Life Insurance Company 


DES MOINES, IOWA 


OFFICERS 


FRANK D JACKSON, President 
SIDNEY A.-FOSTER, Vice-Pres- and Sec’y 


N. M. HUBBARD, d V'ce-P 7 
CARL B. PRAY. 1 A thes ce-Pres. and General Counsel 


JAMES TAGGART PRIESTLEY, M.D., Medi D 
WILLARD H. FOSTER, Superintendent a a Dome 


33rd Annual (Condensed) Statement Ending December 31, 1918 


Income, 1918 








Assets, Donen 31, 1918 


Ledger, Agaete, Jantiaty. 12 IOUS oc 65 6 one ccc oxen se swchnc $7,199,308 
Dreier. 025. «ste Sons. oo ee fc AL oo ee $1,927,020 ~ ea ee oes $174,069 
ERCCRON CE OEMs nie ect cb ere waren cn Reikina Guha eued cuenta ale ors 618,168 Firat Meatenee Latin: <.. 6 so04 0... 5,585,505 
NN ooo 5. anid vor een eck laine 2,545,188 Loans on Polic'es and Premiums Netes—Net.............. 1,686,190 
Rak. Seti ai Coaieiim OGiee and: Mamie. 6.5 oo. cco sad ede ecee ds 175,506 
ROME is 2 ohare ccaoren nate: pds a Sebi svetewneire ctor es $9,744,496 Due and Deferred Premiums—Net....................... 93,734 
Death Losses,........ Ms se tome cchew’ $552,405 Interest Due and Accrued...................5.0cece cece 201,454 
Annuities Involving Life Contingencies.................0. 600 ERTIES onsets Pat Sees hw alee, veh oe ee 324,090 
Mature EIN So icev e's ats o 6. oF bck Sa ek eae ks eels 67,078 z 
Pouca Hen | sou oo hell ale lh la 314°901 Collateral OMNES ox tak wre SHR ae so OR Cat ek oa 2,500 
SS CON" nile GETS ie a gan ne carnas <a ieee geen 191,876 War Gavingy Diampe.. «5 oe lace se Sate c cece en aeenes 830 
Dai 5 — —_—_ —_ — 
Paid tor Disability Clauses..................0..0-2se005 LTS Titel MANNE Rit. 6 Seen ce coke chet $8,243,878 
"EOUBUEO PONCWIOINOES soo oe ieccsin ce cnentereca se $1,128,575 : 
Paid. ~< bor we on Supplemental Contracts not Involving 
hee NONE 6 ae 5 cSt aisaenllos hs » Seaiallgl wes Ged ocd win Sista ee kh wR 11,472 5 
State Neem att CONC ee oes pares co eer tewenere cues 43,193 ap Liabilities, December 31, 1918 
Comasneings 2nd bao 4 anew Ener errr eee ere by Reserve on all Policies (mean basis).............2.-.0.00- $7,178,136 
Salaries ot CEI CS CSS) arene ere gees 121,255 ; one 
Tice, Laiek Miceenaie andl oil ‘Tiwidling kneons. 10,141 Death COA Me CONNEC cc. cece ccc ecceenel. 99,205 
Medical Fees and Inspection........................ e006 26 187 Supplemental Contracts (not due)....................0.. 126,667 
Printing, Staxiomssy, pte mo Postage, Telegraph, osen Accrued Taxes and Medical Fees................ 0000 c0ce 35,284 
Telephone, Express an REI <0 et. eo sic eet ders. oleae 20,094 i id i : ‘ 
Rent, Heme Giles and Geaach Olen... 14366 Ppeomiitanias OME SE CRC oon oo wo ond 6 cretcncaceecee ce 17,672 
All Other Disbursements..........................-.00 ee 28,105 ker — Including $120,000 Deferred Payments - 
mn sid NT ln wa 6 ids yan a Cae a Cabin nian Berns 129,366 
Total Disbursements... ..... 2... cece cece $1,762,374 Surplus to Policyholders, Apportioned and Unapportioned 657,548 
Bedaer Aasetes; Dec: 31, 1918.6 oics 5. ccc ccc ccccisceeesensuecs $7,982,122 OGM os ses Reas wee eT ees es $8,243,878 
SUMMARY OF YEAR’S BUSINESS INSURANCE ACCOUNT 
Total Insurance in force, December 31st..........5. 00. cc ccc eececees $52,432,109 ™ i ‘ 
Gainin nauinnce in foree, for 1018.....< <5. secs ccc cs a csmud us Jemmeecs 2,321,703 In Force January 1, 1918 (31,796 Policies), Amount..................$50,110,406 
Securities on Deposit December 31, 1918, with the State to Protect Issued and Restored in 1918 (3,656 Policies), Amount................ *7,686, 151 
je bag nag “ses 4 eee A Re olen Sake Sipe he O Slate w «0s vu oar egleite te arate elare = Total, 35,452 Policies, Amount.......................... . 87,796,557 
Total ee for 1918... [ER RS RO nie aie ake gata ie. ie eee 2,545,188 Terminated in 1918, 3,051 Policies, Amount............... a 5,364,448 
ET DS OO ee er ter roar te 243,904 Total Insurance in Force, December 31st....................... 52,432,109 
ee ee 315.688 Gain in Insurance in Force..............60.0eseseeee 2,321,703 
Total Surplus, Assigned and Unass gned..................-..00 e005 657,548 


SRCUR RMR oot eto ein av hel acels nd eX n bck wen ooh icu ee aoe aaa 7,599,115 
Average Interest and Profits Earned (per cent.)................2000- 5.97 


PRESENT ASSETS TO CREDIT 


* Paid for business 
POLICY HOLDERS, $8,243,877,00 








Use and Occupancy, Profits 
and Commissions Insurance 


are treated at length 
in the New Book 


THE AGENTS KEY TO 
FIRE INSURANCE 


By Robert P. Barbour 


just published by The Spectator Company 
(329 pages) 35 pages being devoted to these 
subjects. 

This chapter is but ove of many valuable 
features of this new publication. 


FOR AGENTS, BROKERS 
AND SPECIAL AGENTS. 


PRICE $2.50 DELIVERED. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE : 135 WILLIAM STREET 
INSURANCE EXCHANGE Publishers NEW YORK 


CAUSES OF DISABILITY 


As Applied Under Accident and 
Health Insurance Policies 


By C. H. HARBAUGH, M.D. 


Ex-President, American Association of Medical Examiners 


A Standard Unabridged Illustrated Work for the 
UNDERWRITING AND CLAIM DEPARTMENTS 
of Life and Casualty Insurance Companies 


CAUSES OF DISABILITY gives the synonyms, valuable 
information, signs and symptoms, the differential diagnosis, the 
period of house confinement and the probable duration of total 
and partial disability resulting from all accidents and diseases. 
It also describes the effect from diseases and accidents and 
when death occurs from poisonous substances the post- 
mortem appearances are given. This book is consulted daily 
by the underwriting and claim departments of all leading 
casualty companies. 

CAUSES OF DISABILITY when properly and intelli- 
gently used will prevent the acceptance of undesirable risks 
and the payment of fraudulent claims. This book consists of 
seven hundred pages profusely illustrated with half-tones and 
plates in colors. It is of great value to any company desirous 
of scientifically conducting a growing accident and health 
insurance business. 

CAUSES OF DISABILITY is used and endorsed by every 
leading casualty company in the United States and Canada. 


PRICE, PER COPY, $6.00 (Ten Copies for $50.00) 
Address all orders to the Sole Selling Agents for the Insurance World 


THE SPECTATOR COMPANY 
135 William Street 











NEW YORK 




















THE SPECTATOR 





Thursday 
























JETNA (HIRE) 


| INSURANCE COMPANY 
HARTFORD, CONN., U.S. A. 


| @& Choose your company 
with regard to record 


in past conflagrations and 
present loss paying ability 











EVERY INSURANCE MAN 


GER Who travels as Solicitor, Auditor, 
ic) 
25 ¢ 


Inspector or Adjuster is 
wone TO THE 


ELIGIBLE 
Iowa State Traveling Men’s Association 


“Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May Ist, 1919, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 
































BUSINESS INSURANCE 


A Concise Description of the Adaptation of Life 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


By Forses LINDSAY 


This is a book designed to aid the agent in acquir- 
ing the ability to formulate plans to meet the needs 
of business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.50 per copy. 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 

















MORE POWER TO YOU 












The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much to 
insure the success of its Field Force. 
Ask any Bankers Life Man or write. 











BANKERS LIFE COMPANY 
DES MOINES 









Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


Stop! 





Detroit, Michigan Liberal Contracts to Live Agents 


ELMER F. DEARTH Upto the minute policies. Write us. 
President 














Extracts from Report of Examination of 


Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 
“It is noteworthy that this Company was organized 
without any promotion expenses.”’ 


“I beg’ to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFFICE, DALLAS, TEXAS. 











THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL, PASO, TEXAS 


A.H.RODES, - - - President 





Operating in Texas, Arizona and New Mexico 


Good Opportunity for right men 
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THE NATIONAL INSURANCE JOURNAL 
THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States, 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
Company, the Largest Insurance Publishers in the world, 
| 
— PAGE| PAGE 
tna Insurance Co., Hartford. ............... vi Govld, W..H., New York City................. x | National Union Fire Insurance Co., Pittsburg 43 
Agent’s Key to Fire Insurance.................. Vv Grand Rapids Label Co., Grand Rapids ........ xii Nitchie, J. H., Chicago.................-+.-+: ix 
American Automobile Insurance Co., St. Louis ii Great American Insurance Co., New York ...... xi | North British & Mercantile Ins. Co., New Yor 3 
American Bonding & Cas. Ins. Co., Sioux City. ; XV Great Eastern Casualty Co., New York......... cover| Northern Lie Insurance Co., Seattle........... iv 
American Credit Indemnity Co., St. Louis... xvi Great-West Lie Assurance Co., Winnipeg ...... viii | North Branch Fire Insurance Co., Sunbury... .. Viii 
American Reinsurance Company, New York.... 45 Group of Life Insurance Leaflets, A............ 5 all a ie les Y. 
American Surety Co., New York............... ii Guarantee Fund Life Assn., Omaha............ xiii | Objections and Anawets. . . 2.006. secciocscecs iii 
American Technical Society, Chicago........... xiv Guarantee Mortgage & Finance Co., Des Moines i | 
Guarantee Mortgage & Trust Co., Chicago...... xi | Phoenix Assurance Co., Ltd., New York........ iii 
; i ., Baltamore........ | Pioneer Life Insurance Co., Kansas City, Mo.... xii 
menu Pr ayy Rance oa Seabee eo a. Vrank J ., Sudianagele. ... 2... iecedces x Puritan Lite Insurance Co., Providence......... iv 
., Co., Inc., S eh Seas 2 ainday, W.R., CHICRED. . 66. cu ck scccaceences > : ok 
Boland, James J., Co., Inc., Scranton 4 Harvew, Saliate C.., S€. LOGO gece cs cc cwce cs cos x | Quick Pro Rata Premium Table ............... Viii 
Box 54,” care Fhe Spectator ....... cc ccccccsecs ix : x 
“Box 60 ‘ care Tle Spectator he Home Friendly Society, Baltimore............. xii : ' 
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Agents Key to Fire Insurance, by R. P. BARBOUR, 

ee Agent, North British & Mercantile Ins. 
oO. 

Interest Tables for Small Loans, by ARTHUR 
H. Ham, of the Russell Sage Foundation. 

Corporation or Business Insurance, by EUGENE 
G. WEBB. 

The Industrial Claim Adjuster, by Dr. C. H. 
HARBAUGH, expert examiner and claim adjuster. 

A Grest Future for the Efficient Life Insurance 
Salesman, by WiLL1aAM T. Nas#, an experienced 
field man. 


Tempting Fate: An illustrated leaflet_showing 
the value of accident insurance, by W. T. Nasa. 


CHICAGO OFFICE 
Insurance Exchange 














Fire Prevention and Protection, by A. C. 
Hutson, C. E., a widely known Fire Protection 
Engineer. 


One Business Man’s Experience with Life 
Insurance: Dealing with the subject of corpor- 
ation and partnership insurance, by W. T. Nasa. 

Employers’ Liability, Workmen’s Compensa- 
tion and Liabiltty Insurance, by JEREMIAH 
F. Connor, formerly chief counsel, Workmen’s 
Compensation Commission, N Y 

Why We Don’t Live Forever: Don’t Let Any- 
thing Happen to Your Life Insurance, by W. T. 
Nasa. 

Practical Pointers, by Forsxes Linpsay, life 
insurance educator. 





PUBLISHERS 


UP-TO-DATE INSURANCE LITERATURE 


In addition to its standard annual insurance publications, which have gained world-wide reputation as authoritative works, 
The Spectator Company annually publishes numerous new books and leaflets 


FOR THE GOOD OF INSURANCE 


Among those which have most recently passed through our presses, the books named below illustrate the diversity of subjects treated: 


Life Insurance Catechism, by THEODORE J. 
VENN, an expert writer on life insurance topics. 

Avoid the Life Insurance Abstracter, by 
EuGEeng G. WEBB. 

Why and How Business Insurance Benefits 
Its Users, by T. J. VENN, 

Not Jusz Now: a lesson against procrastination, 
by WiLiram T. Nasu. 

Robbing Yourself: A leaflet showing the saving 
effected by life insurance, and also commending 
income insurance. 

Important: Take Notice. A leaflet advising 
peer heieere to promptly pay their premiums. 

What Life Insurance is and What It Does: 
A Primer for Laymen and Students, by WILLIAM 
ALEXANDER, the well-known life insurance 
writer and agents’ instructor. 


Keeping pace with the progress of Insurance, The Spectator Company is always awake to the needs of the business in the 
way of helpful books and literature, and is ready and qualified to provide it. 
Inquiries for books and leaflets concerning any phase of the insurance business are cheerfully answered. 


THE SPECTATOR COMPANY 


Send 10 cents for complete catalogue. 


135 William Street 
NEW YORK 
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‘Our Work Is Different® 


JOSEPH FROGGATT&CO., inc. 


Insurance Accountants and Auditors 
Gonsulting Actuaries 


25 GHURGH STREET, NEW YORK 


SAN FRANCISCO 
Holbrook Bidg. 































CHICAGO MINNEAPOLIS 
Insurance Exchange Bidg. McKnight Bidg. 









We study your probiems. 


Our unusual opportunities coupled with our prac- 
tical insurance experience have provided us with 
the solution. 


We always effect economies. 
JOSEPH FROGGATT 


President 















INHERITANCE TAXES AND LIFE INSURANCE 
Educational Leaflets for Agents and Prospects 


_ THE SPECTATOR CoMPANY has recently issued two instructive leaflets deal- 
ing with the important question of Inheritance Taxes and the adaptability 
of life insurance as the principal means of providing for them. 


THE NEW PARTNER 


This leaflet discusses the effect of inheritance taxes and the difficulties 
of meeting them from liquid assets as contrasted with the easy settlement 
available through a life insurance policy. 

Prices: Snmagte copy, 10 cents; 100 copies, $3; 500 copies, $12; 
1,000 copies, $20; 5,000 copies, $80; 10,000 copies, $150. 


THE COST OF DYING 


Emphasizing the necessity of investing in life insurance to cover the levy 
of inheritance taxes. This leaflet deals broadly with both Federal and 
State inheritance taxes and lays special emphasis on the only sure way to 
provide for them. 

Prices: Sample copy, 15 cents; 50 copies, $4; 100 copies, $7; 
500 copies, $25; 1,000 copies, $45; 5,000 copies, $200; 10,000 copies, $350. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














HOME LIFE INSURANCE CoO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual report shows insurance in force of 
$146,050,144, an increase during the year of $12,556,816. 
The Company paid the policyholders in 1917 $3,467,823, of 
which $731,696 was in dividends or premium refund. Its 
insurance reserve fund was increased by $1,688,199 and the 
Assets are now $34,542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 
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NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 


New York New York 




































eneral Accident 


FIRE AND LIFE 


7 fxASSURANCE CORPORATION. Lid. 
FREDERICK RICHARDSON, United S: tates Manager 


GENERAL BUILDING - 4% & WALNUT STS. 
PHILADELPHIA 7 

















TO MEN 


of some experience 1n selling, energetic and desirous of engaging in a business of il- 
limitable possibilities, The Great-West Life Assurance Company offers a splendid 
opportunity at the present time. 

To the man with the right kind of ability there 1s no occupation offering a greater 
scope than Life Insurance canvassing, and there is no Company for which an Agent 
may work with greater profit and satisfaction to himself and his clients than 


THE GREAT-WEST LIFE ASSURANCE COMPANY Head Office, Winnipeg 








The WOMAN’S BENEFIT ASSOCIATION of the MACCABEES 


The Largest as well as the Safest and Best Fraternal Benefit Society for Women in the World. 
Original Woman's Order on Adequate Rates 
Tre Following Plans of Protection are given to Insurable Women between 
the ages of 16 and 55 


Protection for the Whole of Life arene Protection to Age Fifty 
Benefits for Total and Permanent Disability at any Age Sick Benefits 

Twenty-year Plans Last Illness and Burial Benefit 
Protection to Children of Members Maternity Benefits 


Free Hospital Service for Needy Sick 
Organized for Patriotic Service in the United States and Canada 
Benefits Paid Since Organization, $16,439,372.09. Reserve Fund, $11,615,575.64 
Total all Funds, $12,089,408.78. 
Organized 1892 


MISS BINA M. WEST, Supreme Commander, Woman’s Benefit Assn. Lim 4 
MISS FRANCES D. PARTRIDGE, Supreme Record Keeper, Port Huron, Mich. 


QUICK PRO RATA PREMIUM TABLE 


Shows in parallel columns the percentages of earned and return pre- 
miums for each day, from 1 to 365, with a time table on reverse side of 
card giving number of days elapsed between a given date in one year 
and any other date in the same or the following year. Very convenient. 
Printed on stiff cardboard. Price, per copy: 25 cents. 


THE SPECTATOR COMPANY, 135 William Street, N. Y. 
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Capital $400,000.00 
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INSURANCE 
Incorporated 1870 


of Penna., Pittsburgh, Pa. 


Capital $225,000.00 









Pittsburgh Fire 
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The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to over one million annually, aver- 
aging 20,000 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second Class Matter 
THE SPECTATOR COMPANY 
PUBLISHERS 


135 WILLIAM STREET, NEw York 
Arthur L. J. Smith, Pres. Robert W. Blake, Sec’y 
Telephone, John 231, John 232 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the ee gaa 
of Charles & Edwin Layton of London, England. 
Copyright, 1919, by ™ Spectator Company, new ios 
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MARINE INSURANCE SITUATION 

HE great increase in the number of 

American companies now writing 
marine insurance business has been very 
gratifying to our national business am- 
bition. Likewise, the entry of sev- 
eral foreign companies has added greatly 
to the prestige of the New York market, 
and it is manifest that from now on New 
York may be regarded as a thoroughly 
centre. 
Whether it will maintain its present 


established marine insurance 
prominent position, however, will de- 
pend largely upon local underwriting 
talent, and the advancement of American 
companies in competition with older and 
experienced foreign companies 
will be increasingly dependent upon the 
ability of American company under- 
Writers. 

During the four years of the war the 
demand for marine insurance facilities 
increased so enormously and so rapidly 
that the combined writing power of the 
whole marine insurance world was inade- 
quate. However, incidental to the com- 
ing of peace, the disappearance of war 
risks, the shrinkage of values, the short- 
age of ships and the lower freight rates 
have brought what may be termed a very 
great slump in the present demand for 
marine insurance facilities. 

The substitution of sailing vessels for 
Steamers during the past year on nearly 


more 
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every trade route in the world added 
materially to the burdens of under- 
writers. Nearly every sailing vessel able 
to float was loaded, and some of them 
overloaded, and sent to sea in all degrees 
of seaworthy condition. 

The hazards involved in connection 
with this class of business have been well 
understood by most underwriters, and 
the latter have endeavored to adjust their 
premium charges accordingly. This has 
resulted in a large volume of premiums 
and a seemingly prosperous condition, 
but if the facts are analyzed, many un- 
derwriters will find that, while their pre- 
mium income has remained apparently 
normal, or has even increased, the actual 
amount of business, based on amounts 
insured, has been greatly below the 
normal state. 

Just at present ocean traffic seems to 
depressed. There is a 
dearth of steamer space except on two 
or three trade routes. Most of the sail- 
ing vessels are now engaged in complet- 


be somewhat 


ing contracts undertaken about the mid- 
dle of last year, and there is, therefore, 
but little new available shipping space. 
Consequently a shortage of new business 
offerings is very perceptible. 

Were it not for the fact that results of 
underwriting of the earlier period of the 
year are now being demonstrated, many 
underwriters would be induced to think 
that their shortage of business was due 
to high rates, this in turn creating a ten- 
dency to cut rates in order to retain and 
develop business. 

The past year, 
few .pleasant aspects for underwriters. 
Theft and pilferage claims have added 
immensely to their discomfort, and a 
correct appraisement of all the factors 
of the situation cannot but create a ten- 
dency to advance rates even in the face 
of a decline in the demand for coverage. 

It seems almost certain that under- 
writers need expect no material improve- 
ment in demand for insurance until large 
numbers of vessels are released and 
steamer traffic approaches more nearly 
a normal state. Warehouses and docks at 
virtually all Atlantic ports are congested 
with merchandise that has been awaiting 
shipment for months, and there is no 
doubt that a great demand for supplies of 
every description exists in every country, 
particularly in the countries that have 
not been actually involved in the war. 
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however, presents a 


Editorial 


Those countries have prospered as a re- 
sult of war traffic, and are ready, and 
even eager, to replenish their supplies of 
necessities and luxuries, which have been 
depleted as one result of the withdrawal 
of ships from the usual channels of 
trade. Therefore, it appears that so soon 
as government restrictions have been re- 
moved there will be a great rush on the 
part of merchants to obtain and to deliver 
merchandise. 

Probably no material relief from pres- 
ent conditions may be expected in less 
than from four to six months, but when 
relief does come it is the belief of many 
underwriters that conditions will once 
more approach those of the second year 
of the war. Even though there are many 
new marine offices and the older offices 
have been greatly enlarged, the demand 
for marine insurance facilities is ex- 
pected to swamp the market. 

One bugaboo of underwriters just now 
is the wooden steamer. Some of these 
vessels have been given very careful con- 
sideration by the hull underwriters, and 
rates have been named which involve a 
premium equal to $44 per ton, manifestly 
a prohibitive charge. It represents a cost 
almost equal to the purchase price of 
some steel vessels in the year just prior 
to the war. Great as the demand for 
shipping accommodations has been, this 
handicap will, of course, effectually bar 
the wooden steamer as a factor in ocean 
commerce, and it is difficult to see how 
this handicap can be diminished to any 
great extent. Some of these vessels are 
reported to be of such a type as to be 
little short of unseaworthy, if not actu- 
ally so. 

It is the opinion of underwriters that 
they cannot be expected to assume the 
burdens of the shortcomings of a ship- 
ping programme devised as an emer- 
gency measure to meet war necessities. 
No doubt underwriters would have been 
willing to bear their share of the burdens 
involved as a war measure, but it is quite 
a different thing to expect them to 
assume unreasonable hazards for the 
benefit of private owners engaged in 
ordinary commerce. 

Prior to the war not less than go per 
cent of ail marine cargo insurance was 
placed under what are called open policy 
contracts. War conditions, however, up- 
set all previous practices, with the result 
that probably not more than 25 per cent 
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to 30 per cent of marine insurance busi- 
ness was placed during the past two or 
three years under open policies. With 
the coming of peace, the revival of open 
policy contracts is a foregone conclusion, 
especially in connection with import 
shipments, and considerable activity has 
been noted in connection with the de- 
mand for such contracts. 





ANY agents of life insurance com- 

panies are highly optimistic over 
the possibilities of writing more new 
business this year than ever before. Last 
year at this time the country was at war, 
men were working overtime to adjust 
their business interests to war conditions 
and the demands of the government, 
while in addition the weather was so 
severe in many parts of the country as 
to hamper agents in getting around to 
see prospects. Now everything is differ- 
ent. The war is over, business is rapidly 
resuming normal conditions, the weather 
is mild and everybody looks forward to 
a successful year. New life insurance 
business produced thus far this month is 
far ahead of that of last year, according 
to all reports, and the public is anxious 
and willing to take all the life insurance 
that can be secured. The lessons of the 
influenza epidemic, with its tremendous 
loss of life and the prompt payment of 
about a hundred million dollars in death 
losses by the life insurance companies, 
have been taken to heart, so that the in- 
dustrious agent is finding it easier to sell 
life insurance than ever before. 





New War Stamp Issued Last Week 

The Government has now launched its new 
$2,000,000,000 War Stamp campaign, beginning 
with Friday, January 17, the 213th birthday 
of Benjamin Franklin. The portrait of Ben- 
jamin Franklin is printed on the stamps, and 
millions of patriots who are expected to buy 
them will be reminded of the precepts of thrift 
and saving inculeated by the sage of Phila- 
delphia over a century and a half ago. 

The new stamp is blue in color and bears 
upon its face the varying costs of the stamp 
per month during each of the twelve months of 
the year. The January cost is $4.12, and this 
increases up to the December cost of $4.22. 
The Government promises to pay for each 
stamp on January 1, 1924. This return for five 
years’ investment represents 4 per cent interest 
on the cost, compounded quarterly. 


—A life insurance executive of fifteen years’ ex- 
perience, now connected with the Federal War Risk 
Bureau, advertises in another column for a suitable 
home office connection with a life insurance company. 
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INSURANCE CLAUSES IN WAR 
REVENUE BILL 


Senate Conferees Agree to Provisions as 


Passed by the House 


Every effort is being made by the Senate and 
House conference committee on the war reve- 
nue bill to finish their work this month. In- 
surance taxes in the completed bill will be those 
passed by the House under an agreement which 
has been reached whereby the Senate recedes 
from all its amendments to the insurance sec- 
tion. This results in the elimination of the 
income taxes of 12 per cent provided for life 
and mutual companies and the reinsertion of 
the eight cent tax on policies. The action of 
the conference committee is accepted by both 
houses as final, so that the bill, as it will be 
passed, will contain the following insurance 
taxes: 








Life Insurance.—Eight cents on each $100 or 
fractional part thereof of the amount for which 
any life is insured under any policy of insur- 
ance, except policies not in excess of $500, 
issued on the industrial or weekly or monthly 
payment plan, on which the tax shall be 40 per 
cent of the amount of the first weekly payment 
or 20 per cent of the amount of the first monthly 
payment, and policies of group insurance, cov- 
ering not less than twenty-five lives, in the 
employ of the same person, for the benefit of 
persons other than the employer, on which the 
tax shall be four cents on each $100 of the 
aggregate amount for which the group policy 
is issued and of any net increase in the amount 
thereof. 

Marine, Inland and Fire.—One cent on each 
dollar or fractional part thereof of the premium 
charged under each policy whereby insurance is 
made or renewed upon property of any descrip- 
tion (including rents or _ profits), whether 
against peril by sea or inland waters or by fire 
or lightning or other peril. 

Casualty.—One cent on each dollar or frac- 
tional part thereof of the premium charged 
under each policy of insurance or obligation of 
the nature of indemnity for loss, damage or 
liability (except bonds and policies subject to 
stamp tax) issued, executed or renewed by any 
person transacting the business of employers’ 
liability, workmen’s compensation, accident, 
health, tornado, plate glass, steam boiler, ele- 
vator, burglary, automatic sprinkler, automo- 
bile or other branch of insurance, except that 
on policies issued on the industrial or weekly 
or monthly payment plan the tax shall be 40 per 
cent of the amount of the first monthly pre- 
mium. 

Policies issued by fraternal organizations or 
farmers’ or other mutual hail, cyclone or fire 
insurance companies and policies of reinsur- 
ance are exempt from the above taxes. 

A stamp tax of fifty cents is provided on all 
indemnity and surety bonds, and on all policies 
of guaranty and fidelity insurance, including the 
guarantee of real estate titles and mortgage 
guarantee policies, except bonds required in 
legal proceedings. Where a premium is charged 
for the execution of such bonds, however, the 
tax is to be one cent on each dollar or fractional 
part thereof of the premium charged. Policies 
of reinsurance are exempt from this tax. 


Life Reinsurance Company for Texas 

A company to transact a life reinsurance 
business is being organized at Dallas, Tex., by 
A. C. Bigger, who has been connected with the 
Southwestern Life of Dallas for the past eleven 
years. The new company will have a capital 
and surplus of $400,000, and will do an exclusive 
life reinsurance business. Mr. Bigger is selling 


the stock to some of the most prominent men 
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of Dallas and the Southwest, will make no 
charge for promotion or organization expense, 
will take a large block himself, and will in all 
probability be made president. 

On January 15 Mr. Bigger resigned as super- 
intendent of agents for the Southwestern Life, 
which position he has held continuously since 
1910. He was a charter member and the first 
Secretary-treasurer of the North Texas Asso- 
ciation of Life Underwriters and later on be- 
came its president. He has attended every 
meeting of the National Association of Life 
Underwriters for the past five years and was 
among those called to Washington for consulta- 
tion on the Government’s plan for life insurance 
for the soldiers and sailors. There is room for 
a company of the class he is organizing in the 
Southwest, and he possesses the ability to make 
a success of it. 


Influenza, Alcohol and Life Insurance 
[To the Editor of THE SPECTATOR] 


As an old-time subscriber who is also in 
favor of the national prohibition amendment, 
will you permit me to correct an erroneous iin- 
pression which crept into THE SPECTATOR issue 
of January 2 in the intimation that the alleged 
larger prevalence of influenza mortality among 
“total abstainers”’’ than among ‘‘non-abstainers”’ 
is somehow unfavorable to ‘‘prohibition.”’ 

Surely, you and your readers know that pro- 
hibition does not affect the proper or prescribed 
‘medicinal and mechanical use” of alcohol, as 
prohibitory laws always make this exception 
Prohibition is aimed solely at the traffic in 
alcohol as a drink, which no less an authority 
than the Supreme Court of the United States 
has already characterized as ‘‘a greater source 
of crime and misery” than any other business. 

It would appear that in the last epidemic in- 
fluenza was more prevalent among younger 
people than among the older ones, and this fact 
may account for the larger percentage of fa- 
tality among total abstainers—if that shall 
prove true; because the younger generation of 
to-day is probably freer from alcohol than its 
predecessors, owing to the wide extent of 
“scientific temperance instruction’ and the gen- 
eral advance of public opinion adverse to alco- 
hol as a drink. 

If alcohol is a good medicine it surely will be 
well to have that fact demonstrated, for in re- 
cent years intelligent physicians are using it 
less and less, under the impression, as indicated 
by experience, that alcohol is not as beneficial, 
even as a medicine, as was formerly supposed. 

ALLEN B. LINCOLN. 

Hartford, Conn., January 18, 1919. 


The paragraph referred to by our corre- 
spondent covered briefly the point that the ex- 
perience of life insurance companies with in- 
fluenza death claims indicated that the death 
rate was higher among persons who had de- 
scribed themselves as total abstainers in their 
applications for insurance than among those 
who had described themselves as temperate. 
The use of the word ‘prohibition’ in the head- 
line was an inadvertence, for a title such as 
“Influenza, Alcohol and Life Insurance’’ would 
have been more in accordance with the state- 
ments made in the paragraph. THE SPECTATOR 
holds no brief either for or against prohibition, 
and in its columns it brings out such facts as 
are demonstrated by the experience of the com- 
panies under unexpected and varying conditions. 
In an editorial article last week headed ‘‘Ab- 
stainers, Non-Abstainers and Influenza’’ it was 
shown that both the experience of the life in- 
surance companies with policyholders and the 
United States Government with its soldiers in 
camp indicated that the temperate person was 
less susceptible to influenza than those who re- 


frained entirely from alcoho].—Editor THE 
SPECTATOR. 
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WAR RISK LEGISLATION 


Bill to Relieve Policyholders for Two 
Years After Honorable Discharge 








PRUDENTIAL ORGANIZATION CITED 





Government Employs Twice as Many Men as 
Company Named to Handle Same Number 
of Insured 


A large appropriation will be required if the 
bill just introduced into Congress by Repre- 
sentative McCulloch of Ohio providing that no 
premiums be collected from honorably dis- 
charged men carrying Government insurance 
for a period of two years is passed. The meas- 
ure now before the committee on interstate and 
foreign commerce provides that all honorably 
discharged officers and enlisted men of the land 
and naval forces shall be relieved from the pay- 
ment of premiums on policies of insurance 
issued to them by the War Risk Insurance 
Bureau for a period of two years after their 
discharge, during which time the policies are 
to remain in full force and effect. It is also 
provided that there shall be appropriated any 
funds necessary for the payment of losses, ete. 

With four million men carrying insurance, 
many of whom would be regarded as undesirable 
risks by private companies, the losses during a 
two-year period, even though the death rate 
should be exceptionally low, would naturally 
amount to a considerable sum, all of which, 
under this measure, would be paid by the Gov- 
ernment out of funds in the Treasury. Several 
bills lifting the premiums for varying periods 
are now before the committee, which is holding 
up action on them, it is believed, in the hope 
that the Treasury Department will issue its 
permanent policies and terms within a short 
time. Should the department delay unduly, 
however, it would be almost necessary to pass 
some such legislation as this, in order to carry 
the business over to the time when the perma- 
nent policies could be issued. 

Citing a number of the large life companies 
as examples of the way in which the Govern- 
ment’s insurance business should be conducted, 
Representative Graham, in a speech upon the 
floor of the House of Representatives last 
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week, declared that, in his opinion, the Govern- 
ment should not have engaged in a permanent 
insurance business. He pointed out that when 
the War Risk Insurance bill was proposed it 
was stated that it was not the intention of the 
Government to go into the insurance business, 
but that on account of the fact that the men 
who went into the military service were liable 
to injury, and that their insurable value was 
taken away from them on their entrance into 
service, it was felt that some adequate insur- 
ance should be provided. 


UNINSURABLE ELSEWHERE 


At that time it was stated that when the men 
got out of the service, if they were able to get 
insurance in the companies it was the purpose 
of the Government to have them drop the insur- 
ance and only carry those who could not be 
insured elsewhere. Mr. Graham continued as 
follows: 


The manifest purpose of the War Risk Insur- 
ance Bureau or the Government now, so far as 
either seems to have any control over this, is 
to continue men in this insurance and continue 
the Government in the insurance business as 
to all those who now have policies with it. The 
hearings show, I understand, that about 4,000,- 
000 have embraced the provisions of this act 
and have made application and are now carrying 
insurance under its terms. It is now the pur- 
pose of the Government of the United States to 
embark in the insurance business on a large 
scale and to carry, if possible, a large insurance 
business, now totaling approximately 4,000,000 
policyholders. We cannot do it, as we can- any 
other business, as efficiently and economically 
as it can be done by those established agencies 
that have been doing this kind of business for 
years. 

The attention of the House was directed to 
the expense incurred in running the bureau, 
the payroll running about $12,000,000 per year 
and containing the names of 11,108 permanent 
employees and 3395 temporary employees. 


Let me call your attention to what is being 
done by some of the life insurance companies 
of the country. I have no interest in these life 
insurance companies; I give this information 
directly as I got it from the presidents and 
secretaries of the various companies from 
whom I obtained it. 


NEW YORK LIFE CITED 
In September a year ago the New York Life 
was carrying a million policies. It had on its 
payroll 1683 employees, who were doing all the 
business. The Mutual Life Insurance Company 
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of New York had 600,000 policies, and it had 
2000 employees. Now, notice these figures as 
to The Prudential. The Prudential Insurance 
Company had 15,000,000 policyholders and had 
28,000 field men, agents, solicitors and all kinds 
of employees to handle these 15,000,000 policies. 
The Prudential policies, as I understand them, 
are policies where their collections are made 
largely monthly or weekly; that is, the great 
bulk of their business is conducted by the 
month, or in certain periods, and necessarily a 
great many field men or solicitors are neces- 
sary. 

Now, how many employees did it take to run 
this business per million? The New York Life 
takes 1683 employees to handle a million poli- 
cies. The Mutual Life has about 2200 employees 
with 600,000 policies. The Prudential took 1866 
employees per million. If The Prudential Life 
could handle the bulk of the business that is 
being handled by the War Risk Insurance Bu- 
reau, on the same proportion they would do it 
with 7464 employees. Instead of 7464 employees 
we have, approximately, 14,503 employees. 

The heavy payroll of the bureau has for some 
time been a sore point with Congress, especially 
in view of the great number of complaints that 
are being received. Congress believes that, 
with 15,000 employees, the bureau should be 
handling the business much more satisfactorily 
than is the case, and that, at any event, letters 
should be answered promptly, several Congress- 
men declaring that they have written repeatedly 
to officials of the bureau, but have never re- 
ceived answers. 

The work of Colonel Lindsley as director of 
the bureau is being watched with interest by 
Congress, and it is probable he will be given 
none too much time in which to show results, 
since several members of Congress expressed a 
desire before he had had the job three weeks 
to know what he had accomplished. 


COL. LINDSLEY’S NEW PLANS 

A number of important changes are to be 
made in the personnel of the War Risk Bureau 
within a few days. Colonel Lindsley, director 
of the bureau, has secured enough data to en- 
able him to proceed with his plans for making 
the bureau effective, and will put into operation 
an entirely different policy from that which has 
been pursued in the past. Among the changes to 
be made will be a broadening of the definition 
of the term “dependency” so as to include 
parents and other close relations who are par- 
tially dependent upon the soldier, instead of 





“THE ADVENTURES OF TWO AGENTS:” 


A Continuous Story. 


Chapter 26. 


Watch for next Chapter 
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Sell a Man the Policy that Fits His Age. 





GENERAL AGENTS: If you are interested in our Business Building Methods, WRITE US. 
We have the policies that sell and territory open. 


RESERVE LOAN LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
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Life insuratiéé 





The 


PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The 


Health gives full protection 


Accident and 


for at least a third less cost 
than regular casualty com- 


panies. Our agency contracts 


are as liberal as can be made. 


WRITE AND WE WILL TELL 


You MoreE ABOUT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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limiting the term to those totally dependent 
upon him. 

In preparing the permanent policies, also, he 
has extended the table of beneficiaries so as to 
include blood relations to and including first 
cousins. There is also now under consideration 
the suggestion that the payment of policies to 
beneficiaries might be made in two ways, in 
monthly payments over a period of twenty 
years, as provided at present, or in smaller 
monthly payments for the life of the bene- 
ficiary. No consideration will be given, how- 
ever, to any suggestion that a lump sum pay- 
ment be made covering the entire policy and 
closing the transaction, since such payments 
would leave a vast number of women as prey 
for unscrupulous swindlers and promoters. 

It is declared that the accrued claims under 
insurance policies now amount to about $900,- 
000,000, based upon a death list of from 60,000 to 
65,000. Payment on these policies, however, 
will continue for twenty years, so that the 
amount to be taken care of yearly will be 
about $50,000,000. Premiums collected to date 
amount to about $200,000,000. 





Massachusetts Mutual Life Insurance Co. 

Another year of substantial progress is re- 
ported by the Massachusetts Mutual Life of 
Springfield in its sixty-seventh annual report. 
The new business paid for amounted to $63,- 
525,629, being a gain of $1,676,095 over the pre- 
ceding year, while insurance in force increased 
by $40,581,810, so that the total amount now 
outstanding is $490,793,291. It will be seen, 
therefore, that the agency force worked with 
unremitting energy to overcome the effects of 
a war year and a disastrous epidemic. 

The financial statement shows premium re- 
ceipts of $16,076,852 and total income of $22,360,- 
402, exclusive of money borrowed to complete 
the company’s subscription to the Fourth Lib- 
erty Loan. Payments to policyholders reached 
$11,016,421, including $5,867,336 for death claims. 
This latter item shows an increase of about 
$1,681,000 over 1917, causing the percentage of 
actual death losses to expected to rise to 92 
per cent, the highest reached in many years. 
Assets of the company now amount to $112,- 
661,852, while the surplus to policyholders is 
$5,318,055, exclusive of $1,663,281 dividends ap- 
portioned. Total death losses of the company 
due to war are reported as $525,746, represent- 
ing 315 policies, 


Fidelity Mutual Life Celebrates 


The fortieth anniversary of the Fidelity Mu- 
tual Life’s first day’s work was celebrated in 
Philadelphia early this month, when President 
W. Le Mar Talbot entertained at dinner the 
board of directors and the members of the gen- 
eral staff. Following are some December sta- 
tistics in which the Fidelity takes special pride: 








Received business gained 37 per cent over 
December, 1917. 

Issued business gained 29 per cent over De- 
cember, 1917. 

Paid business gained 28 per cent over Dece:n- 
Her, 1917. 

Paid new business gained 38 per cent over 
December, 1917. 


Equiowa Gives Influenza Experience 
The experience of life insurance companies 
during the last three months of 1918 in connec- 
tion with death losses caused by Spanish in- 
fluenza has been such as to bring out some re- 
markable facts. The Equitable Life of Iowa 
has compiled from its records statistics which 
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show that the death losses from influenza and 
its kindred disease—pneumonia—were almost 
forty per cent greater than losses from those 
killed in battle combined with all other dis- 
eases. 

The total amount of the company’s incurred 
claims during the year from influenza and pneu- 
monia was over $100,000 more than the entire 
amount of paid death claims during 1917, and 
it is a matter not to be overlooked that practi- 
cally all of the losses included in this statement 
were incurred during the final quarter of 1918. 





Connecticut Mutual Dividends 

The Connecticut Mutual Life of Hartford has 
issued a revised dividend scale for 1919, show- 
ing marked increases over the dividends of 
1918. To take an instance, the final dividend 
on a 20-year endowment issued at age 25 was 
on last year’s schedule $16.95, while on this 
year’s schedule it is $18.30. The complete new 
seale is as follows: ‘ 





Am __ ORDINARY LIFE. : 



































YEAR AGE AT ISSUE 
POLICY 
Was 
ISSUED. 25 | 30 35 40 45 50 
Premium...| 20.14) 22.85] 26.35) 30.94! 37.08] 45.45 
18909.......] 5.77] @.741 7.94) 9.42hi 12.18) 13.32 
1900.....| 5.55) 6.50} 7.65) 9.08 10.82] 12.94 
1901.....; 5.36) 6.25) 7.38) 8.76 10.45) 12.54 
1002...... 5.17} 6.03) 7.10) 8.45 10.09) 12.14 
1903.....| 4.97) 5.80} 6.83] 8.12! 9.74] 11.74 
004.2... 4.79| 5.58) 6.56) 7.81) 9.37) 11.34 
1905... 4.61) 5.36) 6.30) 7.51! 9.02) 10.93 
1906... ..... 4.44) 5.15) 6.04) 7.20; 8.67] 10.53 
1907. 4.27| 4.95} 5.79, 6.90 8.32] 10.13 
TOG8:....... 4.11) 4.75) 5.56) 6.61) 7.97) 9.73 
1909..... 3.95) 4.56) 5.32) 6.33 7.63) 9.33 
 —— 3.80; 4.37; 5.10) 6.05 7.29) 8.93 
1911.. 3.65, 4.19) 4.87) 5.77 6.96) 8.53 
1912.. 3.51] 4.02) 4.66) 5.51) 6.64) 8.15 
98S... 3.37} 3.85) 4.45) 5.25! 6.32) 7.76 
1914. 3.23] 3.68) 4.25) 5.00) 6.01) 7.38 
1915 3.10} 3.52) 4.05) 4.75) 5.70] 7.01 
1916. 2.97| 3.36) 3.85) 4.52! 5.40) 6.64 
1917. | 2.85) 3.21] 3.67| 4.28) 5.12] 6.28 
1918 | 2.73 3.07; 3.49; 4.06 4.84) 5.92 
| | 
20-PAYMENT LIFE 
| 
Premium...| 29.98} 32.62) 35.82) 39.77] 44.82] 51.5 
1899..... 9.29) 10.19} 11.21] 12.35 
1900..... 8.84) 9.69) 10.67] 11. 
1001.....| 3.4 9.20) 10.14} 11. 
1902..... 7.97| 8.74) 9.64] 10.67 
1903. <...... 7.56} 8.29; 9.14] 10. 
1904..... 7.16) 7.86) 8.66) 9 
1905..... 6.78} 7.43) 8.20! 9 
1906. 6.41] 7.02; 7.76| <8 
1907. 6.06) 6.63) 7.31] 8 
1908 5.71| 6.24) 6.89) 7 
eee ..... 5.37) 5.88) 6.48) 7 
1910 5.06} 5.52) 6.09) 6 
1911 4.74) 5.18) 5.70) 6 
1912 4.44) 4.84) 5.34) 5 
Sets. .... 4.15) 4.52) 4.97 5 
1914. 3.87} 4.20; 4.62) 5 
ere....+ 3.59] 3.91) 4.29; 4 
1916 3.34) 3.61 3.96) 4 
1917 3.08] 3.34! 3.65) 4 
oe 2.84, 3.06) 3.35]: 3 

















20-YEAR ENDOWMENT 


Premium...| 49.21 49.64] 50.36, 51.62 53.88 57.89 











1899.....| 18.30 18.34) 18.41] 18.53) 18.75) 19.13 
1900.....| 17.40) 17.44] 17.52) 17.65) 17.91) 18.34 
1901...../ 16.52 16.57) 16.66) 16.81/ 17.08) 17.56 
1902.....| 15.68 15.74] 15.83) 15.99) 16.29] 16.81 
1903..... | 14.87 14.93] 15.02! 15.21) 15.53) 16.08 
1904.....| 14.09 14.15] 14.25] 14.44! 14.79] 15.36 
1905..... | 13.34 13.39] 13.51) 13.70, 14.06] 14.66 
1906.....| 12.61 12.67] 12.78] 12.99] 13.36! 13.98 
1907.....| 11.91 11.98] 12.08] 12.30) 12.68) 13.31 
1908.....} 11.23) 11.30] 11.41] 11.62] 12.01] 12.67 
1909... | 10.58, 10.65) 10.77/ 10.98 11.36) 12.02 
1910.....| 9.96 10.02} 10.14) 10.35) 10.74) 11.40 
1911.....) 9.36 9.42) 9.53) 9.74) 10.14) 10.79 
1912... || 8.77| 8.83] 8.95) 9.15) 9.54! 10.19 
1913.....| 8.21| 8.27] 8.39] 8.59| 8.96] 9.60 
1914....., 7.66 7.73) 7.84) 8.03} 8.40| 9.03 
1915 7.13} 7.20! 7.31] 7.51] 7.86| 8.47 
1016: 8. 6.64. 6.69) 6.80! 6.99} 7.33) 7.93 
1917 6.15 6.21) 6.31] 6.49} 6.83] 7.40 

j 6.01) 6.33} 6.88 
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Royal Union Mutual Life Insurance Co. 

In its thirty-third annual statement the Royal 
Union Mutual Life Insurance Company of Des 
Moines shows evidence of continued progress 
of a highly satisfactory nature. Its new busi- 
ness production for the year on the paid-for 
basis amounted to $7,686,151, and there was 
added to the insurance in force $2,321,703, so 
that the company now has On its books $52,432,- 
109. On the financial side the company made 
a substantial gain in assets, the figures now 
reported being $8,243,878, as against $7,428,190 
at the end of 1917. The surplus on policyhold- 
ers’ account is $657,548, including funds ap- 
portioned and unapportioned. 

During 1918 the company received premiums 
amounting to $1,927,020, while its total income 
reached $2,545,188. Like all other companies, 
last year its death loss payments were swollen 
by influenza claims, and it paid out $552,405 for 
death losses, an increase of $130,298 over the 
preceding year. The total payments to policy- 
holders amounted to $1,128,575, and the amount 
saved from the income was $782,814. The Royal 
Union maintained its usual high interest-carry- 
ing rate, the average interest and profits earned 
being 5.97 per cent. Under the efficient man- 
agement of President Frank D. Jackson and 
Vice-President Sidney A. Foster, this company 
continues to offer the best of life insurance 
protection. 


The Late William C. Wilson 

By the death of William C. Wilson, the Bank- 
ers Life Insurance Company of Lincoln, Neb., 
has lost a most efficient executive. For nearly 
thirty years Mr. Wilson was president of this 
institution, during which time it has grown to 
a prominent position among life insurance com- 
panies, and particularly so in its home field in 
the Middle West. His consistent aim was to 
so build up the Bankers Life that it would be 
impregnable in financial strength, esteemed for 
service to its policyholders and _ protected 
against every controllable hazard. As a result 
the company has been able to show an excep- 
tionally small death rate, a low percentage of 
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lapses, a moderate rate of expenditure and a 
high rate of interest earnings, these factors 
assisting materially in giving large returns to 
policyholders, 

In handling the finances of the company, Mr. 
Wilson saw to it that the policyholders’ money 
was invested in the best, safest and most 
profitable of securities. The Bankers Life has 
throughout its history invested in farm mort- 
gages to the extent of ninety per cent and over 
of its funds, and the care displayed in these in- 
vestments is strikingly illustrated in the state- 
ment that of the many millions of dollars in- 
vested and reinvested there has never been a 
default in either principal or interest. 

The officials of the company, heads of depart- 
ments, employees, agents and policyholders will 
miss his guiding and watchful influence, but 
because of it the high standard of efficiency and 
service will be maintained. The work he has 
been called upon to leave will be carried on 
with high purpose by the remaining officers, in- 
cluding D. W. Cook, vice-president; M. L. 
Blackburn, secretary; F. M. Sanders, treasurer; 
A. R. Mitchell, medical director, and E, C. 
Ames, actuary. 


‘““A Great Future” 


Now that the troops are returning from the 
war zone and the 
rapidly evacuated by discharged men return- 
ing to civil life, a great opportunity is af- 
forded the agency departments of life insur- 
ance companies to add materially to their staff 
of producers. Many of these men will not wish 
to return to sedentary occupations, and the 
field of life insurance soliciting offers them the 
best chance of quickly establishing themselves 


cantonments are being 


in a financial way. 

In order to attract these men, the companies 
and their general agents must be in position 
to show them the possibilities of the business 
and the great future which opens up to them 
in the way of a lucrative income. A valuable 
aid in this connection is found in an attrac- 





Extracts From the Statements of Life Insurance Companies for 1918 


The following figures of the statements of life insurance companies, 


covering the year 


1918, have been compiled from advertised statements and returns made direct to The Spectator 


Company: 





NAME OF COMPANY Premiums 
Received 
Amicable Life......... 496 703 
WARIS EAE e co ho ae ane ree eey ||| OL aateee 
Central of U.S . Fon is SOAP OMe kcal “MUbeeatiena 
Columbus Mutual.................-.+-- 438 683 
Commonwealth Neb... 694 357 
Continental. Del ....... sclera 
Equitable of Ia ...... ae 
Farmers and Bankers:..... : ee 
Fidelity Mutual... .. : a ME 3) oe 
George Washington. . ee 
a Life . 318 456 
Great Northern, N. Dak . 113 392 
Guardian. Wis . Scare 
Kansas City . oe wa a coe 
Massa husetts Mutual......... 16 076 852 


Midland Life . 3 : eee rieenice Galle 0 gree aor. 
Minnesota Mutual . eee 
New York Life... keen 105 777 797 
Northern. Mich .......... 

Provident L. and T..... 
Royal Union. . = tee 
Southeastern ..... Ser se wine ere 
Soutbern States 


14 860 728 
1927 020 


Southland. ..... Penk Sep ci erect 977 652 
Southwestern .......... ee a eee 1375778 
St Joseph Life. . 

Twin City 


peeves 46 400 
Union Metaai Pex ee 


*Including sums ap natloned and Ca ital ‘stock 
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New Business 





Insurance Admitted | Surflus* 
_ Paid for | Gained Assets F unds — 
$ $ $ $ 
876 825 1 449 785 3 214 432 1 504 642 
10 807 915 cc AN eS ee ey 
17 727 162 10 639 099 6 821 050 653 577 
2 884 038 1 808 070 1397 548 313 593 
catia 3 591 765 1 294 343 161 297 
4 279 415 2 916 435 2 877 672 1 278 100 
31 758 312 19 533 390 eA B 7 
7 916 953 4 535 692 1 650 000 
18 891 944 ro. | a re 
2 450 742 1 338 261 oe 
2 666 286 1 167 437 920 301 112 394 
1 052 850 434 493 404 770 177 955 
1 582 278 928 371 : , a 
41 695 627 21 429 609 oe - 
63 525 629 40 581 110 112 661 852 6 981 336 
3 473 600 1750 801 vee a 
11 968 983 6 438 046 6 3°0 576 756 017 
356 338 300 165495466 |  —......... Bee 
4 122 937 2 304 855 1700 818 117 858 
53 997 244 25 601 695 104 960 692 9 969 993 
7 686 151 2 321 703 8 243 878 657 548 
nse tea 784 807 1 054 721 118 407 
5 078 719 2872530 | sé. Daas 
8 142 457 3 893 667 3 686 269 403 638 
12 285 006 7 591 465 6 023 991 1 000 334 
1 350 750 1001 750 
671 000 560 000 243 000 166 000 
5 293 252 Vo a re : 
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tively prepared leaflet, published by The Spec- 
tator Company, called “A Great Future,” by 
Wm. T. Nash, the well-known writer of in- 
structive literature. It is written in simple 
language, descriptive of the various fields of 
business and social life in which life insurance 
can be sold, and gives many examples of what 
has been accomplished by novices in the busi- 
ness. 

The leaflet is also a time-saver for the 
agency superintendent or general agent, inas- 
much as by giving a copy of it to the prospec- 
tive agent to read and reread at his leisure 
he does not have to spend valuable time in 
enumerating the many advantages of life in- 
surance salesmanship as a profitable vocation. 
Companies and general agents will find it 
profitable to make wide use of this leaflet 
among new and prospective agents, as it gives 
an insight into the business which cannot be 
inculcated by verbal explanations. The leaflet 
comprises some thirty-two pages, is attractively 
printed in two colors and can be had in quan- 
tities at a low price. 


To Convert W. S. S. Into Annuity 
Privileges 

The Health and Old Age Commission of Ohio 
has made a suggestion to the Federal authori- 
ties that holders of War Savings Stamps be 
permitted to convert them into annuity privi- 
leges as a means of old age insurance. The 
formal resolution of the commission recites 
the sale of $100,000,000 of stamps in Ohio in one 
year, and the fact that such a project has been 
endorsed by many students of political science. 
It is argued that the holder of the maximum 
200 stamps, if they were converted into an an- 
nuity guarantee, would have an assured income 
at practically no expense to the Government. 

The proposal has been sent to the Secretary 
of the Treasury. 


Rhode Island Underwriters Elect 

At the annual meeting of the Rhode Island 
Underwriters Association, held last week, it 
was voted to appropriate a sum of money to 
carry on an advertising campaign in the local 
newspapers to bring before Rhode Islanders the 
value of advertising and the reliability of the 
Underwriters Association. The following officers 
were elected: President, Herbert M. “Wheaton; 
vice-president, Albert E. Leach; secretary, Ed- 
ward D. Wilcox; treasurer, H. Augustus Ken- 
dall; members of executive committee—Maurice 
H. Stearns, Clinton C. White. 


Prompting Punctual Premiums 
While conferring with a number of enter- 
prising agents in his private office, the treas- 
urer of a recognized casualty company passed 
along this good advice: 


Money is being taught to obey. 

Open accounts—running bills—debt—mis- 
places valuable dollars; affects national prob- 
lems; reflects on national character. 

The merchant is finding relief in the trade 
acceptance—the banker in Federal Reserve 
loans—the insurance companies in cash. 

The insurance companies, particularly the 
casualty companies, have been develeping cash 
premiums for some time back. In this respect 
they have been fairly successful. But from 
now on we want to do still better—a quicker 
and bigger development of cash premiums is 
desired. The upward swing of prompt re- 
sponses must be aided in every way possible. 

There is only one method—collect the pre- 
mium in cash when it is due. 





Life Insurarice 


Guarantee Fund Life Association 
accumulated funds of the 
of Omaha, 


A division of the 
Guarantee Fund Life 
Neb., as presented in its seventeenth annual 
report, shows that against the total amount 
held, $2,915,322, the liabilities are $461,138. This 
leaves $2,859,642 of surplus funds, which are 
follows: Reserve fund, $1,518,101; 
surplus fund, $985,522; mortuary fund, $53,741, 
and mortuary trust fund, $302,278. Last year 
the association increased its assets by $406,459, 
and of the total amount now to its credit no 
less than $2,732,289 is held by the Insurance De- 
partment of Nebraska on deposit for the pro- 
tection of policyholders, 

The larger part of the assets of the associa- 
tion is invested in first mortgage farm loans, 
the sum of $2,177,789 being reported under that 
classification. The association also owns $342,- 
150 in municipal bonds, $256,850 of Liberty Bonds 
and $60,000 represents the book value of the real 
Under the head of liabilities are 
(proofs incom- 


Association 


divided as 


estate held. 
reported death losses reported 
plete) of $185,000; instalment 
policies terminated by death $246,138, and mis- 
of $30,000. The rate of in- 
association on its in- 


reserves under 


cellaneous items 
terest earned by the 
vested funds last year averaged 5.65 per cent, 
showing that its securities are highly profit- 
able. 

Like all companies engaged in the life insur- 
the Guarantee Fund Life was 
excessive amount of 
account of the in- 

death-claim 


ance business, 
called upon to pay an 
death losses last year on 

epidemic. Its total 
ments to $667,158, as against 
$349,391 in the preceding year. The mortality 
per thousand of mean insurance in force was 
10.31, or slightly more than double the figure 
of 1917. New business written last year is re- 
ported at $11,186,000, and there is now on the 
books of the association $94,467,500, the gain 
for the year being $2,844,500. The Guarantee 
Fund continues to exercise the greatest care in 
the selection of its risks and is conducted eco- 
nomically with a view to conserving to the 
utmost extent the interests of its more than 
47,000 members. 


fluenza pay- 


amounted only 


War Hero Returns to Travelers 

Lieutenant-Colonel James L. Howard has re- 
turned from service in France with the Ameri- 
can Expeditionary Forces and resumed his 
duties as secretary of the Travelers Insurance 
Company, Hartford. Sent to France in October, 
1917, as major in command of the 101st Machine 
Gun Battalion, he took part in many of the en- 
gagements which have since become historic. 

Between April, 1918, and November 6, 1918, 
he was division machine gun officer and acting 
chief of staff (chief of operations) of the 26th, 
known as the Yankee Division. In August he 
commissioned lieutenant-colonel, and on 
November 6, 1918, he was promoted to the gen- 
eral staff as assistant chief of staff (chief of 
operations), 26th Division. In the second bat- 
tle of the Marne he was wounded, and, after the 
attack on Marcheville, September 26, the follow- 
ing order issued from headquarters in 
awarding him the Distinguished Service Cross: 


was 


was 


Lieutenant-Colonel James L. Howard, division 
machine gun officer, 26th Division. For ex- 
traordinary heroism in action at Marcheville, 
France, September 26, 1918. Lieutenant-Colonel 
Howard directed the machine gun attack in 
person. Entering Marcheville ahead of the 
troops, he rendered great assistance while the 
town changed hands four times. When he was 


in a small party, cut off and surrounded by the 
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enemy and under fire from every direction, by 
his coolness and resourcefulness he assisted 
materially in aiding the party to withdraw. He 
effectively organized machine gun defenses 
when the enemy was endeavoring to drive our 
troops from the town. During the entire day he 
was under intense artillery bombardment, ma- 
chine gun and rifle fire and hand-to-hand con- 
flict with the enemy. 





E. S. Lott Speaks Against Monopoly 


Edson S. Lott, president of the U. S. Casualty 
Company, speaking at St. Louis recently in ad- 
vocacy of compensation laws for Missouri to 
replace the antiquated employers’ liability laws, 
pointed out that “the body which regulates 
compensation payments, decides disputes, etc., 


should not manage the State Insurance Fund. 
He added: 
It is not just that any administrative body 


should also be the judicial tribunal to pass on 


claims against itself. And it is demoralizing 
and unfair, in view of the controversies inci- 
dent to competition, that the body which 


cperates the State Insurance Fund should be 
permitted to exercise judicial jurisdiction over 
the competitors of that fund. Each form of in- 
surance should stand on its own feet, and there 
should be a fair opportunity to test the merit 
of each. 


Life Insurance Changes in 1918 
LICENSED 


Atlas Life Insurance Company, Tulsa, Okla.— 
Capital, $500,000; president, H. O. McClure; 
secretary, Dr. S. De Zell Hawley. 

American Home Life Insurance Company, 
Topeka, Kan.—President, J. P. Slaughter; sec- 
retary, Chas. S. Sandy. (Merger of Home Mu- 
tual and American Life, McPherson, Kan.) . 

Gary National Life Insurance Company, Gary, 
Ind.—Capital, $100,000; president, Wilbur Wy- 
nant; secretary, H. W. Tallcot. 

La Metropolitana Compania National, Ha- 
vana, Cuba.—Capital, $2,500,000; president, Er- 


nesto de JZaldo; secretary, Dr. Christobal 
Bidegaray. 
Reinsurance Life Company of America, Des 


Moines, Ia.—Capital, $500,000; president, J. M. 
Emery; secretary, F. D. Harsh. 

United States Insurance Association, Ardmore, 
Tex.—(Writes industrial insurance only.) 


PROJECTED 

Cosmopolitan Life and Trust Company, Chi- 
eago, I1].—Capital, $200,000; president, A. J. 
De Vos; general manager, T. M. Boerate. 

Oil State Life Insurance Company, Ardmore, 
Okla.—Capital, $200,000. 

Washington City Life Insurance Company, 
Washington, D. C.—President, R. R. Shaw; sec- 
retary, L. St. John Thomas. 


RETIREMENTS AND CHANGES 


Bankers International, Pittsburgh, Pa.—Re- 
tired. 
Farmers Life Insurance Company, Denver, 


Cal.—Retired. 

Globe Life Insurance Company, Salina, Kan.— 
Retired. 

Home Mutual Life Insurance Company.— 
(Merged with American Life, McPherson, Kan.) 

Intermediate Life Assurance Company, Evans- 
ville, Ind.—(Stock bought by Cleveland Life.) 

National Life Insurance Company of Mon- 
tana, Butte, Mont.—Retired. 

Protective League Life Insurance Company, 
Decatur, Ill.—(Consolidated with Standard Life, 
Des Moines.) 

Wichita Southern Life Insurance Company, 
Wichita Falls, Tex.—(Reinsured in Great South- 
ern Life.) 


Cincinnati Underwriters Elect 
At the annual election of the Cincinnati Life 
Underwriters Association, held last week, the 
following new officers were elected: President, 
W. A. R. Bruehl, Jr.; vice-president, Charles J. 
Cohen; Harrison S. Mulford; treas- 
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secretary, 


Thursday 


urer, Harry Isgrig; executive committee (new 
members)—Charles J. Iredell and Samuel W. 
Smith, 


Men Die at the Wrong Time 


What a statement! Its mere utterance should 
be sufficient to induce men to insure. 

Nobody ever died at the right time. Either 
in their own (if they could speak), or some 
loved one’s estimation, everybody who dies, 
dies at the wrong time. They “should have 
died hereafter; there would have been a time 
for such a word.’’ No man’s affairs were ever 
thoroughly ready for his disappearance. And 
so, because men do die at the wrong time, and 
because it is brain power that keeps the wheels 
of commerce in motion, we life insurance men 
advocate ‘‘brain insurance,’’ which is another 
term for business or corporation life insurance, 
that will take inventory of depreciation on 
account of the loss of brain power in a com- 
mercial house, and, in a mesaure and to some 
degree, replace its value. It is the one and only 
Way to make adequate provision against the 
slump in profit-making, if not the absolute cure 
for financial disaster itself. We have been tak- 
ing note and advocating that idea for a long 
time; but do we apply it to ourselves? ‘“‘It is 
a good divine that follows his own instruc- 
tions.’”’ Do we do it? 

The life man’s capital is brains plus energy 
plus enthusiasm and the economical use of time. 
We have been economizing and cutting down all 
along the line—that’s fine and good and pa- 
triotic, but it’s time and brains we are talking 
about now—both are being wasted. Stop wast- 
ing them! They are more valuable and worth 
while to you than most anything you will ever 
possess. You, like all the rest, will die at the 
wrong time one of these days. 

If you are thirty-five, do you know that you 
must accomplish your life work—do all that 
you ever expect to perform—in about 77,000 
hours? If forty years old, you have only 69,000 
or 70,000 hours in which to do it; if you be 
forty-five years old, 59,000 or 60,000 hours are 
all there will be for you to complete your life 
work. The hours are being ticked off rapidly, 
one ata time. Think of it! Time! The short- 
ness of it! For the life insurance salesman, 
your mind is the key to your prosperity. It is 
the combination that will unlock your success. 
Life is a battle of brains! Remember, ‘‘Men 
die at the wrong time.’’—Missouri State Life 
Bulletin. 





Second Supplement to the Handy Guide 
for 


The second supplement to the 1918 edition of 
The Handy Guide to Premium Rates, Applica- 
tions and Policies has been issued by The Spec- 
tator Company. Its contents include policy 
forms of the Continental Life of Wilmington, 
Del.; Equitable Life of New York; Jefferson 
Standard of Greensboro, N. C., and Phenix Mu- 
tual Life of Hartford. This supplement, in con- 
junction with the first supplement, issued in 
October, brings up to date the variety of in- 
formation contained in The Handy Guide for 
1918, and is needed by every active agent. De- 
liveries are now being made to subscribers to 
the annual set. 

Jas. A. Church, late of Sioux Falls, has succeeded 
Charles A, Tlolmes as manager of the Columbus 
agency of The Mutual Life. 
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FIRE INSURANCE 


NEW YORK SURVEYS 
F. S. James & Co. Expanding.—The re- 


moval of some of the German companies at 
123 William street has enabled F. S. James & 
Co. to take all of the second floor in addition 
to retaining the portions needed on the first 
floor. This gives them enlarged quarters, mak- 
ing it much easier for them to handle their 
growing business. 

F. S. Webster Changes.—F. S. Webster, 
who for several years has been connected 
with the Schedule Department of the North 
River offices, leaves to go with the firm of 
Blake & Rice in the very near future. Mr. 
Webster was one of the first to leave the Ex- 
change, where he received his training, and go 
into this branch of the business. His friends 
wish him the best of success in his new open- 


ing. 








The Cost of Living.—The committee re- 
port from Great Britain dealing with the above 
subject is interesting for many things, but es- 
pecially for one thing. In getting down to the 
cost of living, the committee rejected such 
items as beer, tobacco, recreation, newspapers, 
etc., but include, and we understand only in- 
clude, food, rent, clothing, fuel, light, INSUR- 
ANCE, necessary fares, and household sun- 
dries. The important thing is that in working 
toward the essentials only Insurance was in- 
cluded. 

What One Sprinkler Can Do.—On Decem- 
ber 15 in a mill in New Hampshire, due to 
freezing, one sprinkler opened. This started 
sprinkler leakage; and although the loss was 
wholly caused by this one sprinkler, the water 
ran so long before it was discovered that the 
loss by sprinkler leakage was approximately 
$25,000. 

Will the Assured Get Any of It Back?— 
We note the Government closed out its ma- 
rine insurance adventure, property and life, 
with what is said to be a profit of twenty mil- 
lions of dollars. Will the surplus be dis- 
tributed to the, assured, or is it good business 
when the Government makes a profit? 

Spring Activities of the Insurance 
Society —A well-attended meeting of the 
officers and executive committees of the In- 
surance Society was held on Thursday last 
week at the Drug and Chemical Club. Three 
important lines of activities were decided, 
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namely, (1)inauguration of the monthly talks 
for February, March and April of this year, 
Vice-President C. H. Holland to be one of the 
three speakers; (2) the Society will offer a 
course of twenty lectures, covering the first or 
junior year of the Insurance Institute of 
America’s work in fire insurance, and may of- 
fer, if not an extensive course, at least one or 
two lectures on casualty lines; (3) the ques- 
tion of having a dinner meeting, which form 
of meeting was so popular prior to the war, is 
being considered, and there is a well-grounded 
expectation that this can be realized early in 
the spring. 

They Like Their Insurance Job.—If any 
doubt existed as to the average insurance man 


liking his job, that doubt must have been re- . 


moved by the attitude of employees who are 
returning from service. So far as it has come 
under our notice, and it has in several cases, 
almost everybody who returns wants his old 
job in the insurance business back, or one that 
is equally as good in the same business. Per- 
haps the most striking illustration of this is the 
experience at the head office, London, of the 
Northern Assurance Company, Ltd. It seems 
that out of seventy-three members of the old 
staff who were in service when the report was 
printed a short while ago, seventy-two had ex- 
pressed a wish to return to their old jobs . It 
must be that insurance isn’t such a bad busi- 
ness, after all. 

One Hundred and Ten Sprinkler Heads 
at a Recent Brooklyn Fire.——In a roofing 
manufacturing concern in Brooklyn, 110 
sprinkler heads opened very quickly. It seems 
that the process in the section where these 
heads opened develops a fume _ condition. 
These fumes tended to collect on the ceiling, an 
electric spark ignited the mass and the fire 
flashed over the whole surface in almost in- 
stant time. The heat generated was so in- 
tense and quick that the entire number of 
heads opened almost at once, but, while the 
water damage was severe, the fire was con- 
trolled by the sprinkler heads. When we con- 
sider that this was a hazardous occupancy, we 
will appreciate the fact that, after all, it was 
a very good performance. 


CHICAGO AND THE WEST 
Chicago Club to Broaden Scope.—The 
Fire Insurance Club of Chicago will have com- 
pleted seventeen years of activity on February 
4 next. It is the consensus of opinion among 
the members that the time is now ripe to make 
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this club a greater factor in insurance activities 
than ever before. President Glidden has ap- 
_ pointed a special committee to devise ways and 
means of accomplishing this result. This com- 
mittee consists of the following: A. T. 
Graham, chairman, George H. Gilbert, Donald 
M. Wood, Ernest Palmer, John F. Stafford 
and R. H. Learned. 

Annual Meeting of Pioneer Fire——The 
annual meeting of the stockholders of the 
Pioneer Fire of Chicago was held last Monday. 


Chicago Adjuster for the Home.—Charles 
B. Williams, an independent adjuster, located 
in the office of Munger, Vokoun, Wetmore & 
Witherbee, will go with the Chicago office of 
the Home of New York, February 1, as its 
adjuster. Mr. Williams is one of the best- 
known adjusters in Chicago. He was formerly 
Cook county special agent of the tna. 

Mutual Life in Chicago.—The annual din- 
ner of the Chicago Agency of the Mutual Life 
of New York will be held Thursday evening, 
January 30, at the Midday Club. It will cele- 
brate the seventy-sixth anniversary of the 
company and the eighth anniversary of Darby 
A. Day as manager of the Chicago Agency. 


BOSTON AND VICINITY 


Special New England Agent for Atlas.— 
Thomas F. Buchanan, who has been appointed 
special agent in New England for the Atlas 
Assurance Company, will for the time being 
make his headquarters in Boston under Gen- 
eral Agent W. B. Medlicott. Mr. Buchanan 
was trained and brought up with the com- 
pany, spending twelve years in the New York 
office, after which he was for two years in the 
service of the general adjustment bureau at its 
Boston branch. Mr. Buchanan is thus “com- 
ing home” when he returns to the Atlas. 

Insurance Library Trustees.—At the an- 
nual meeting of the Insurance Library 
Association of Boston last week the trustees 
were re-elected for the ensuing year as 


follows: U. C. Crosby, Gayle E. Forbush 


" of the Royal Exchange; Henry J. Ide of the 


Henry J. Ide General Agency, William B. Med- 
licott of the Atlas, Frederic R. Galacar of the 
Springfield, Edward C. Brush of the Pennsyl- 
vania, Charles Palmer of Palmer & Brennan, 
Salem, George Neiley of Field & Cowles, 
Henry E. Rees of the Etna, E. G. Snow of 
the Home, E. G. Richards of the North Brit- 
ish, and Edmund Winchester of the Boston. 
Librarian Handy reported a successful year’s 
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work, in which the two unusual features were 
the preparation for the National Board of a 
mailing list of 35,000 names of local agents in 
the United States, the largest compilation of 
its kind in the country without doubt, and the 
release of the Librarian for two-months’ work 
in camp service at Camp Dix, New Jersey. 
The Association closed the year with 433 mem- 
bers, of which 129 were active, 301 associate. 
and one life, compared with 461 members last 
vear, the reduced number being due to the war. 


Lectures for Women in Boston.—The In- 
surance Library Association of Boston has 
commenced its series of lectures for women 
and will begin a course for men January 24. 
Some eighty or more women are now regis- 
tered. The men’s course will comprise the 
Insurance Institute’s third-year course. 

Boston Underwrite:s May Incorporate.— 
The plan to put the Boston Board of Fire 
Underwriters on a company basis is proposed 
in committee and during the past week a tenta- 
tive plan was submitted to Boston agents. 
Next month it is expected that the matter will 
be presented formally before the Boston agents 
for their approval. The agents have asked that 
the Eastern Union receives a delegation of 
Boston fire insurance men to hear their views 
on the proposed plans. 

New Fire Commissioner.—Jolhn R. Mur- 
phy, chairman of the Boston Finance Com- 
mission and a member of the Boston Fire 
Commission when it had three members, has 
been appointed Fire Commissioner of Boston. 
His selection is considered an excellent one. 

Insurance Federation Meeting.—The an- 
nual meeting-of the Insurance Federation was 
held last Friday, there being a large and en- 
thusiastic attendance. Addresses were de- 
livered by National President James H. Car- 
ney, National Secretary Mark T. McKee, and 
Edward C. Stone. James N. Buffington of 
Fall River was elected president; Stephen E. 
Barton of Boston, treasurer, and John W. 
Dewns of Boston, executive secretary. 


Agencies Transferred in Sioux City 

Several companies represented in Sioux City 
by the Sioux Fire Agency have transferred their 
representation to the Sioux Bond and Mortgage 
Company. The agencies transferred are those 
of the Hartford, National-Ben Franklin, Queen, 
Rhode Island, United States Fire, Hartford Ac- 
cident and Indemnity. 
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The Rossia of Copenhagen 

The reinsurance company Rossia of Copen- 
hagen was organized by the head office of the 
Rossia of Petrograd for the purpose of taking 
over the latter’s reinsurance business from 
English, French and Italian companies and com- 
panies of neutral countries, in order to facili- 
tate the business intercourse between the Ros- 
sia of Petrograd and the companies referred to. 

It is anticipated that the new Rossia of 
Copenhagen will apply for admission to the 
United States for the transaction of reinsur- 
ance business as a partner or participant in the 
United States department’s reinsurance busi- 
ness in America, but this has not been de- 
termined upon as yet. 

The managing director of the Rossia of Copen- 
hagen is W. Gouda, who has been manager of 


- the foreign department of the Rossia’s conti- 


nental reinsurance business for the last ten 
years, his headquarters before the war having 
been in Berlin. The Berlin office was discon- 
tinued in 1916, and Mr. Gouda was in a concen- 
tration camp from the beginning of the war, 
but has now been released, and has now prob- 
ably assumed office as managing director of the 
Rossia of Copenhagen. The latter was ap- 
proved for business in England by the London 
Board of Trade and elected a member of the 
Fire Offices Committee on November 23, 1918. 


A. A. Raven, Ex-President of Atlantic 
Mutual, Dead 


Anton Adolph Raven, for many years presi- 
dent of the Atlantic Mutual, 60 Wall street, a 
director in a number of banking institutions and 
other enterprises, died last week at his home in 
Caldwell, N, J., in his eighty-sixth year. On 
account of his advancing years he relinquished 
the office of president of the insurance com- 
pany a few years ago, but remained chairman 
of the board of directors, 

Born at Curacao, in the Dutch West Indies, 
he came to New York at the age of seventeen. 
He entered the employ of the Atlantic Mutual 
Insurance Company on September 4, 1852, and 
was elected president in 1897. In 1912 he com- 
pleted his sixtieth year with the company, and 
a testimonial dinner was given him at the Plaza 
Hotel. 


Bankers and Shippers, New York 
The officers and directors chosen for the new 
Bankers and Shippers Insurance Company of 
New York are as follows: 
Officers—Chairman of the board, Eugene V. R. 
Thayer; president, William G. Willcox: vice- 
presidents, Harold Stanley and James Barher: 


Thursday 


secretary, Robert Van Iderstine; treasurer, 
Raymond T. Marshall, 

Directors—Chellis A. Austin, president Mer- 
cantile Trust & Deposit Co.; Edward J. Barber, 
Barber & Co.; James Barber, Barber & Co.; 
Howard Bayne, vice-president, Columbia Trust 
Company; Oswald Kirkby, Willcox, Peck & 
Hughes; Charles E. Peck, president Willcox, 
Peck & Hughes; Seward Prosser, president 
Bankers Trust Company; J. J. Raskob, E. I. Du 
Pont de Nemours Company; Charles H. Sabin, 
president Guaranty Trust Company; John A. 
Spoor, chairman, Chicago Junction Railway; 
Harold Stanley, vice-president Guaranty Trust 
Company; E. V. R. Thayer, president Chase 
National Bank; John J. Watson, Jr., vice-presi- 
dent International Agricultural Chemical Com- 
pany; William G. Willcox, vice-president Will- 
cox, Peck & Hughes; Oakley Wood, Barber 
& Co. 


Fire Insurance Companies in Barbados 

The Barbados Fire Insurance Company, lo- 
cated at Bridgetown, Barbados, has issued its 
annual statement as of July 31, 1918. Its bal- 
ance sheet shows assets aggregating $475,016, 
its capital being $216,000 and its reserve fund 
$256,536, with $6480 reserve for dividend on 
capital. Its premiums in the fiscal year 
amounted to $38,480; its claims to $9370, and its 
management expenses to $5586. It paid an in- 
terim dividend of $6,480, and carries among its 
liabilities a similar amount to complete the 
year’s payments. H. Withstandley is manager 
and secretary of this company. 

The Economic Insurance Company of Bridge- 
town, in its statement as of June 30, 1918, shows 
$129,199 of assets, with a paid-up capital of 
$60,000, a reserve fund of $54,730, and a profit 
and loss balance of $14,955. Its premium re- 
ceipts in the fiscal year were $15,671, its losses 
$1664, its management expenses $2600 and its 
reinsurance premiums paid $659. J. <A. G. 
Seale is secretary of this company. 


The Book Firemen Have Been Looking For 
We have received an appreciative letter from 
a Brooklyn fireman reading, in part, as follows: 
Engine Company 278, 
5011 Seventh Avenue, 
Brooklyn, N. Y., Jan. 15, 1919. 
The Spectator Company, New York: 
Gentlemen—Regarding ‘Fire Insurance Inspec- 
tion and Underwriting,” it is certainly the book 
that I have been looking for quite a long time, 
and will gladly recommend it to all candidates 
of the fire department looking for promotion. 
Having shown this book to the members of this 
company, they all think it very good. 
Respectfully, 
WILLIAM A. FRASER. 
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Official Changes in Westchester Fire 


After forty years’ service as president of the 
Westchester Fire of New York, George R. Craw- 
ford has retired from that office to become 
chairman of the board of directors. He is suc- 
ceeded as president by Otto E. Schaefer, here- 
tofore vice-president and treasurer, who in 
turn is succeeded in those offices by Harry H. 
Clutia, formerly secretary. C. B. G. Gaillard, 
who was recently appointed assistant secretary, 
has now been elected secretary. 

Mr. Crawford went with the Westchesier as 
secretary in 1864. Mr. Schaefer’s connection 
with the company dates back to his boyhood, 
thirty years ago, his advancement having been 
steady through all the intermediate positions 
to the presidency. Mr. Clutia went to the 
Westchester from the Continental in 1915, and 
Mr. Gaillard was formerly with Fred. S. James 
& Co. 


Stores Protection in Staten Island 


At a joint meeting of the executive commit- 
tees of the New York Fire Insurance Exchange 
and the Suburban Fire Insurance Exchange, 
held this week, the managers of both exchange: 
were instructed to prepare joint resolutions to 
be submitted to both the New York Fire In- 
surance Exchange and the Suburban Fire In- 
surance Exchange providing for the extension 
of the New York Exchange’s jurisdiction to in- 
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clude the listed Pouch Terminal stores on 
Staten Island, also any other warehouses which 
may subsequently come within the requirements 
of the New York Board of Fire Underwriters 
for listed stores. 


South Carolina Increases Capital 

The South Carolina Insurance Company of 
Columbia has increased its capital to $200,000, 
in order to secure entry to a number of States 
so that it can take over an interest in an 
established reinsurance business. This was 
done by transferring $50,000 from surplus to 
capital, and by selling $100,000 of additional 
stock at 150 per cent, thus adding $100,000 to 
capital and $50,000 to surplus. It is expected 
that the company’s statement will show a net 
surplus of over $100,000 beyond its $200,000 capi- 
tal and a reinsurance reserve of more than 
$100,000. Edwin G. Seibels is president of the 
South Carolina. 


Baltica Is Licensed 


The Baltica of Copenhagen has been licensed 
to write both fire and marine risks in New 
York State, and O’Keefe & Lynch, New York, 
have been appointed United States marine man- 
agers. It has deposited $420,000 with the New 
York Insurance Department, $350,000 with the 
Guaranty Trust Company as United States 
trustee, and $250,000 with various banks. 
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Fire Insurance 


British Guiana Mutual Fire Insurance 
Company 

The seventy-fifth half-yearly report of the 
British Guiana Mutual Fire Insurance Company 
of Georgetown shows assets aggregating $923,- 
387. Against this are the following items: 
Premium capital, $116,948; scrip capital, $584,- 
354; debenture stock, $74,285; reserve fund, 
$21,494; foreign loss reserve, $2326; debenture 
interest reserve, $3789; scrip dividend account, 
$17,531; debenture interest account, $1671; tri- 
ennial profit account, $40,233; investments re- 
serve, $60,535; unclaimed dividends and interest, 
$231. The company’s premium income in the 
half year was $54,019, while its claims paid 
amounted to $7556 and its operating expenses to 
$10,391. John Bollers is secretary of this com- 
pany. 


‘*Fire Insurance Inspection and Under- 

writing” 

“Fire Insurance Inspection and Under- 
writing” is the title of a compact volume com- 
prising an encyclopedic handbook defining in- 
surance terms and describing processes and 
materials used in mercantile and manufacturing 
establishments and their fire hazards, which 
has been issued by The Spectator. Company. 
The authors are Charles C. Dominge and Walter 
O. Lincoln. The subjects are arranged alpha- 
betically and there are numerous intresting 
illustrations which make the volume an exceed- 
ingly handy and valuable book.—The Standard. 

Under the above caption The Spectator Com- 
pany has published a ready reference hand- 
book for those who seek a rudimentary educa- 
tion in fire insurance lore, but which is also 
a valuable manual for the use of underwriters, 
inspectors, examiners, map clerks and others, 
and because of its wide range of subjects it is 
of particular interest to those outside of the 
insurance business. It is encyclopedic in its 
plan, the topics treated being arranged alpha- 
betically (with adequate cross-indexing) so 
that any desired subject may be readily found. 
Each subject is treated as briefly as consistent 
with clearness and described in non-technical, 
understandable language. The authors, Charles 
C. Dominge and Walter O. Lincoln, are insur- 
ance engineers of long experience and an en- 
viable reputation as experts, giving to the book 
a standing as authority. It is profusely illus- 
trated, contains over 500 pages, is bound in 
flexible leather and sells for $5.00 per copy, with 
reduced prices for quantities. It is published 
by The Spectator Company, 135 William street, 
New York.—The Indicator. 


Few Fires in Newport in 1918 
Fire insurance companies were lightly hit in 
Newport, R. I., during the past year. The total 
loss in 1918 was $40,008, according to official 
figures just published. As nearly as can be 
figured the aggregate insurance carried is 
$366,694. 


Central National’s Appointment 

The Central Fire Office, Inc., located at 80 
Maiden Lane, New York, has been appointed 
metropolitan district agent for the Central 
National Fire of Des Moines, which recently 
entered New York State. 

—The Nebraska National Fire has given up writing 
surplus line business. 

—The Hudson Insurance Company of New York 
has been licensed to transact a fire insurance business 
in Mississippi. 

—The Scandinavian-American Assurance Corpora- 
tion of Norway has made application «for license to 
write fire and marine insurance, including automobile, 
in Mississippi. 

—The National Union Fire Insurance Company of 
Pittsburgh, Pa., has been licensed to transact business 
in Mississippi. This company will be operated by the 
R. M. Henry agency of Memphis, Tenn. 


Fire Insurance 


SUMNER BALLARD RETIRES 


Insurance Editor of Journal of Commerce for 


Many Years 


Announcing the retirement of Sumner Ballard 
from the editorship of its insurance department, 
The Journal of Commerce says:. 


Sumner Ballard will in the early future with- 
draw from insurance journalism. He has occu- 
pied the position of insurance editor of The 
Journal of Commerce and Commercial Bulletin 
for thirty-one years, having in 1887 succeeded 
his father, Frank W. Ballard, who was for many, 
years insurance editor of The Commercial Bul- 
letin before its consolidation with The Journal 
of Commerce. 

By mutual arrangement, Mr. Ballard retires 
from the insurance editorship of this paper next 
month, the growth of his fire reinsurance in- 
terests preventing his giving the necessary 
time and attention to insurance journalism. 
He is now United States manager for fire rein- 
surance of the Skandinavia Reinsurance Com- 
pany of Copenhagen, the National Insurance 
Company of Copenhagen and the Jakor Insur- 
ance Company of Moscow, and president of the 
International Insurance Company of New York. 
He early earned the reputation of being the 
most enterprising journalist in the insurance 
business, and became widely known in that 
capacity. 

In his reinsurance business he carries the 
good will of his former associates in The Jour- 
nal of Commerce, as well as their hopes for his 
continued success. His successor on The Jour- 
nal of Commerce has not yet been decided upon. 





Hawkeye Securities Starts Business 

Insurance Commissioner J. F. Taake has 
issued a license authorizing the new Hawkeye 
Securities Fire Insurance Company of Des 
Moines to do business. The company has 
named the Willcox-Howell-Hopkins-Mulock 
Agency to handle its Des Moines business. H. 
R. Howell is president; W. S. Hazard, Jr., vice- 
president; R. S. Howell, vice-president and sec- 
retary; H. C. Hargrove, vice-president; C, M. 
Garver, treasurer; H. K. Miller, assistant ‘sec- 
retary. The company has an authorized and 
subscribed capital of $1,000,000. 


Promotion for A. T. Rector 
A. T. Rector, associate manager of the 
Sprinklered Risk Underwriters, Chicago, has 
been appointed manager in succession to R. M. 
Williamson, whose death was announced last 
month. Mr. Rector has been actively identi- 
fied with the business of inter-insurance for 
more than twenty years. The Sprinklered Risk 
Underwriters reports an increase of about sixty 
per cent in premium revenue during 1918, and 

a rate of loss of less than ten per cent. 


Vice-President of Davis, Dorland & Co. 


Albert Clarence Hegeman was elected last 
week vice-president of Davis, Dorland & Co. 
This firm, in addition to its former offices, has 
leased the premises formerly occupied by the 
E. C. Anderson Company, of which Mr. Hege- 
man was the president until his resignation 
last November. : 


New Officers of Milwaukee Mechanics 


Robe Bird, superintendent of the special risk 
department of the New York Underwriters 
Agency, has resigned as of February 1, to be- 
come second vice-president of the Milwaukee 
Mechanics of Milwaukee. Mr. Bird has been 
with the New York Underwriters Agency for 
sixteen years, coming to the Western depart- 
ment of the company in charge of the special 
risk department of that office after having 
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served as special agent in the Wisconsin field. 
On January 1, 1916, he was brought to New 
York, where he continued to have charge of the 
special risk department of the company. 

C. H. Yunker has been elected president, suc- 
ceeding the late W. L. Jones, and G. W. Gros- 
senbach has been made vice-president. Mr. 
Yunker, who has been vice-president, has been 
with the Milwaukee Mechanics for thirty-six 
years, 


Paper Box Factories 

A recent fire in a paper box factory suggests 
reference to the new book, ‘‘Fire Insurance In- 
spection and Underwriting,” by C. C. Dominge 
and W. O. Lincoln, just published by The Spec- 
tator Company, New York, for information con- 
cerning this class, Therein is found the fol- 
lowing: 

Paper boxes are made principally from card- 
board, which is cut to size, grooved (scored), 
where the sides and ends are to be folded, and 
the edges fastened together by strips of paper. 
This latter process is called ‘“‘stripping.’’ At 
times cold paste may be used or the corners 
wired together. The method of glue heating 
is important. The premises are usually 
crowded and untidy. Rubbish and clippings 
may be found in concealed spaces and around 
steampipes. The class of help is generally of 
an inferior quality and the fire record of the 
class is very poor. Printing labels or boxes is 
an incidental hazard. 

As to folding boxes, the book gives the fol- 
lowing: 

Folding-box manufacturing risks are better 
than solid box makers, because less glueing is 
done, fewer machines used and goods are packed 
flat instead of in solid form. Flat-packed stock 


offers more salvage and presents a less crowded 
condition: 


Changes in Cincinnati Field 

Several new connections have been made for 
1919 by Cincinnati brokerage concerns and 
agencies. The Security Insurance Company of 
Davenport, Iowa, announces that the Fisler- 
Brodberger Company, E. A. Winter Company 
and J. Dillhoff, all in the First National Bank 
building, have been appointed agents. The Nel- 
son J. Edwards Company has taken on the 
Detroit Fire and Marine of Michigan, Harry L. 
Gordon, Jr., has been appointed agent for the 
Fidelity and Deposit Company of Maryland, and 
J. Earl Cozad will represent the Surety Com- 
pany of New York, 


Fire Claimant Loses on Appeal 

The Kentucky Court of Appeals, at Frank- 
fort, has just decided that the arbitration 
clauses in five fire insurance policies held by 
R. E. Jones and E. H. Adams of Bowling Green, 
Ky., hold good. The firm had five fire policies 
of $2000 each on their stock of goods, and, after 
a fire, a board of arbitration fixed the loss at 
7526. The firm declined to accept the reward, 
claiming a larger loss, and sued to recover the 
full amount of the five policies. The court, 
however, held that the provisions of the poli- 
cies for arbitration and award were valid and 
that the firm was bound by the award made. 


State Liable for Forest Fires 

Basing their claims for loss in the Minnesota 
forest fires of last fall on the ground that the 
State was responsible because of failure to 
properly burn slashings and brush, sufferers 
from the fires have filed claims against the 
State aggregating more than $15,000, Three bills 
have already been introduced in the Minnesota 
Legislature in furtherance of these claims. 
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Thursday 


New Officers in Rhode Island Companies 


At the annual meeting of the Blackstone Mu- 
tual Fire Insurance Company and the Merchants 
Mutual Fire Insurance Company, held in Provi- 
dence, R. I., last week, the following officers 
were chosen: President and treasurer, William 
B. McBee; vice-president and assistant treas- 
urer, Charles H, Smith; secretary, Howard I. 
Lee; assistant secretary, Frank T. Daniels. 

The annual meeting of the policyholders of 
the What Cheer Mutual Fire Insurance Com- 
pany and the Hope Mutual Fire Insurance Com- 
pany were held last week. The officers elected 
were: President and treasurer, Frank L. 
Pierce; vice-president and engineer, Charles C. 
Stover; vice-president and assistant secretary, 
George F. Hiller; assistant secretary, Royal G. 
Luther. 


Railroad Company Goes to Appeal 

The Virginia Appellate Court has agreed to 
review a case from Princess Anne county in- 
volving the question whether an electrically 
operated locomotive could have set fire to a 
stretch of woods along the tracks of the Nor- 
folk Southern Railroad. The company is ap- 
pealing from a $2000 verdict in the lower court, 
where the testimony indicated that the fire 
started at least 200 yards from the tracks of the 
railroad. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Three Compensation Bills at Albany 

Assemblyman Ullman of New York city has 
introduced two bills in the legislature at 
Albany as follows: 

Amending sections 12, 18 and 20 of the work- 
men’s compensation law by providing that com- 
pensation shall be allowed from the day of dis- 
ability; that notice of injury shall be given 
within five, instead of within ten, days, after 
disability, and that after the expiration of 
seven, instead of fourteen, days’ disability a 
claim for compensation may be presented to the 








employer. 

Concurrent resolution proposing an amend- 
ment to sections 18 and 19 of Article 1 of the 
constitution by permitting the legislature to 


‘enact laws for the payment of compensation 


for occupational diseases of employees. 

Assemblyman Fertig of the Bronx, has in- 
troduced a third compensation bill amending 
sections 12 and 15 of the law by providing that 
no compensation shall be allowed for the first 
three days of disability, instead of the first 
fourteen; providing further that in case injury 
results in disability of more than ten, instead 
of forty-nine, days’ compensation shall run 
from the date of disability; making compensa- 
tion for total permanent disability 75 per cent 
of the average weekly wages, instead of 66% 
per cent; fixing the same percentage for tem- 
porary, total and permanent partial disability; 
making 80 per cent loss of vision, total loss of 
vision, and increasing from fifteen to thirty 
dollars a week the maximum compensation for 
loss of hand, foot, arm, leg or eye, and from 
five to ten dollars a week the minimum com- 
pensation. 


Boston Casualty Changes 

Several changes in the management of Boston 
Casualty Company offices have been made as of 
December 31. Tash & Egerton, who have been 
partners, handling the fidelity and surety busi- 
ness for Maine, New Hampshire, Vermont and 
Massachusetts for several years, have dissolved 
partnership, and A. L. Tash will continue to 
manage the business at 92 State street; while 
Wallace Egerton will become manager for Mas- 
sachusetts and New Hampshire of the fidelity 
and surety departments of the New Amsterdam 
Casualty Company. 





Investigation of Working Conditions 

A decided influence upon employers’ liability 
insurance is expected to be exerted by the in- 
quiry which has been undertaken by the work- 
ing conditions service of the Department of 
Labor into the hazards of industry throughout 
the country. The service will make exhaustive 
inquiry into all conditions affecting the health 
and efficiency of workers, with a view to ascer- 
taining the causes of occupational diseases and 
methods of overcoming them, and mechanical 
hazards, with a view to their elimination. 

The survey will be conducted in a uniform 
manner in all classes of plants and in all sec- 
tions of the country. It is planned to enter 
plants only upon invitation, the results of the 
inquiry being turned 
With recommendations by which they can better 
conditions in their factories. While the work 


over to manufacturers 


is designed primarily for the benefit of manu- 
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facturers who desire to better the conditions 
of their employees, it is expected that the re- 
sults of these investigations, embodying as they 
will the hazards of all industry, will be made 
the basis upon which State Legislatures will be 
able to formulate codes governing working con- 
ditions. 

In addition, compliance with the recommenda- 
tions made as a result of the investigation is 
expected greatly to reduce the hazards in 
plants, with a consequent bearing upon rates, 
losses and rules for employers’ liability in- 
surance. 


Minnesota Favors Private 


Enterprise 

In the annual address to the legislature of 
Minnesota Governor Burnquist referred to the 
subject of workmen’s compensation insurance 
in a manner which indicated that he had given 
careful thought to the question of state monop- 
oly of that branch of insurance. He said: 

“The workman is entitled to laws which will 
furnish him certain and prompt payment of 
claims arising under the state compensation act. 
Employers should be compelled to insure in 
companies approved and regulated by state au- 
thority or furnish sufficient bonds to secure 
the payment of the compensation to which em- 
ployes are entitled under the law. Self-insur- 
ance, on the part of employers, should be per- 
mitted only under safe guarantees. The state 
can best protect its wage-earners’ through 
proper regulations of employers and those who 
insure them. In this matter, as in all other 
legislative matters, I am in favor of the appli- 
cation of that principle of legislation which will 
not destroy the free and fair exercise of indi- 
vidual initiative in any enterprise that can be 
as well or better conducted by private man- 
agement.’’ 


Governor of 


Casualty and Miscellaneous Companies Li- 


censed, Projected and Retired in 1918 


LICENSED 

American Live Stock, Omaha, Neb.; 
dent, Claude M. Skinner; secretary, 
Zachary. 

Bankers Deposit, Guaranty and Surety Com- 
pany, Spokane, Kan.; president, E. E. Ames; 
secretary, John T. Morrissey. 

Central Casualty, Columbus, Ohio; secretary, 
B. B. Paddock. 

Gulf and Interstate Life and Accident Asso- 
ciation, Little Rock, Ark. 

Illinois Life Stock Indemnity Company, Chi- 
cago, Ill.; capital, $100,000; president, Wyman 
N. Lovejoy. 

Iowa Bonding and Casualty Company, Des 
Moines, Ia.; president, Emory H. English; sec- 
retary, Joel Tuttle. 

Liberty Mutual Automobile Insurance Com- 
pany, Petoskey, Mich.; licensed December 12, 
1918. 

Merchants Mutual Automobile Liability In- 
surance Company, Buffalo, N. Y. 

Midwest Live Stock Insurance 
Quincy, Ill, 

National Bonding and Insurance, Cedar 
Rapids, Ia.; president, A. C. Torgeson; secre- 
tary and vice-president, C. C. Loomis. 

National Hog, Springfield, Ohio; 
Dr. R. Luebbers. 

National Protective Association, 
Mass.; president, Mellville F. Heath; 
tary, Harry L. Peabody. 

Rubber Mutual Liability Insurance Company, 


presi- 
R. B. 


Company, 


president, 


Boston, 
secre- 


Massachusetts; commenced business July 17, 
1918. 
Southern Surety Company, Norfolk, Va.: 


president, J. Iredell Jenkins; secretary, Robert 
C. Hogue, 

Travelers Equitable Insurance Company, Min- 
neapolis, Minn.; capital, $100,000; licensed July 
11, 1918. 

United Canadian Insurance Company, Van- 
couver, B. C.; capital, $500,000. 


PROJECTED 
American Life Society of New York, N. Y.— 
President, Daniel A. Golden. 
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Michigan Live Stock Insurance Company, 
Saginaw, Mich.; president, Calon C. Lille; sec- 
retary and treasurer, Harmon J. Walls. 

New Jersey Indemnity Exchange, 
N. J. 

Southern Surety Company, Norfolk, Va. 

Star Health and Accident Company, Gary, 
Ind. 

United States Automobile 
change, Kansas City, Mo. 

United States Mutual Liability, Quincy, Mass. 


RETIREMENTS AND CHANGES 


American Life and Accident, Kansas City, 
Mo.; merged with Pioneer Life. 

Bankers Casualty Company of Minneapolis, 
Minn.; capital stock reduced from $200,000 to 
$135,000, February 12, 1918. 

Central National Life Association, Lincoln, 
Neb.; reinsured in Central States Life Insur- 
ance Company, St. Louis, Mo. 

Equitable Accident Company, Boston, Mass.; 
reinsured in General Accident Company, Feb- 
ruary 1, 1918. 

Glen Jean Insurance Agency, Glen Jean, W. 
Va.; reinsured January 1, 1918. 

Home Casualty Company, Omaha, Neb.: con- 
solidated with Great Western Accident of Des 
Moines, Ia., October 17, 1918. 

Michigan Bonding and Surety Company, De- 
troit, Mich.; capital, $500,000. Liquor bonding; 
ceased writing. 

Michigan Commercial Insurance Company, 
Lansing, Mich.; capital, $400,000. Reinsured 
greater part of its business in the Boston In- 
surance Company. 

Michigan Workmens Compensation Mutual In- 
surance Company, Detroit, Mich. Reincorpo- 
rated as Michigan Mutual Liability Company, 
September 3, 1918. 

Nebraska Manufacturers .Casualty Associa- 
tion. Merged with Millers Mutual of Chicago. 

North American Life Association, Minneapo- 
lis, Minn. Merged with North American Life 
and Casualty Company. 

Peninsular Guardian Life and Accident Insur- 
ance Company, Detroit, Mich. Name changed 
to Clover Leaf Life Insurance Company, Sep- 
tember 5, 1918. 

Southern Life and Health, Pensacola, Fla. 
Consolidated with the Southern Life and Health 
Insurance Company of Birmingham, Ala. 

Southern Surety Company, Denison, Okla. 
Merged with the Southern Surety Company of 
Des Moines, Ia., January 23, 1918. Reincorpo- 
rated under Iowa laws and home office removed 
to Des Moines. 

Union Mutual Hail Insurance Company, Enid, 
Okla. Taken over by the Mid-West Insurance 
Company of Enid. 

Western Mutual Life Association, Los An- 
geles, Cal. Reincorporated on legal reserve 
basis. 

World Life and Accident Insurance Company. 
Retired. Taken over by the Continental Cas- 
ualty Company of Chicago and the National Re- 
lief of Philadelphia. 


Newark, 


Insurance Ex- 
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American Surety Changes 

A separate department, in which the foreign 
business of the American Surety will be 
handled, has been created and placed in charge 
of J. W. Mason, vice-president. Wm. M. Tom- 
lins, Jr., vice-president, has been appointed 
successor to Mr. Mason as head of the Middle 
underwriting district, and will continue as a 
member of the underwriting committee. F. J. 
Parry, vice-president, succeeds Mr. Tomlins as 
the vice-president in charge of burglary insur- 
ance department and reinsurance division. 

M. L. Jenks, for many years manager of the 
Chicago branch, has been elected vice-presi- 
dent and will have charge of the development 
of the company’s business in the metropolitan 
district and general supervision of the metro- 
politan branch. J. L. Maehle, assistant man- 
ager of the Chicago branch, will succeed Mr. 
Jenks as manager of that branch. John MclIn- 
tyre, who has been in the employ of the com- 
pany for many years and in the Brooklyn branch 
office since July 138, 1912, has been appointed 
manager of the Rochester, N. Y., branch office. 
succeeding Elmer E. McDonald, who resigned 
from the service, effective February 1. 


Accident Company Cuts Expense Ratio 

A. E. Forrest, vice-president of the North 
American Accident, states that during 1918 the 
company reduced its expense ratio 5 per cent. 
This was due, for the most part, to the charg- 
ing of a premium for the first month’s insur- 
ance under the monthly premium policies, which 
resulted in a material reduction in lapse ratio. 
The ratio of claims actually paid increased 4 
per cent over that of 1917. There will be further 
increases, however, as claims are still coming 
in rapidly for disabilities actually sustained 
during 1918. eee ee ee 


New Head of National Live Stock 

The National Live Stock of Des Moines has 
chosen Dr. F. F. Parker of Des Moines as its 
new president, and W. I. Moon, new vice-presi- 
dent; A. J. Pemberton was elected second vice- 
president; H. H. Rosebrook, third vice-presi- 
dent, and S. J. Don Carlos, treasurer. The 
company did an excellent business in 1918, the 
reports show. 


To Pay Morgan, N. J., Explosion Claims 

Under the terms of a joint resolution which 
has been introduced into the House of Repre- 
sentatives by Congressman Scully of New Jer- 
sey $3,500,000 is to be appropriated to pay the 
claims for damages to and loss of private 
property and for personal injuries occasioned 
by the explosions at the plant of the T. A. Gil- 
lespie Loading Company, Morgan, N. J., last 
October. nr ee ee eee 


Vice-President of National Surety 
Luther E. Mackall, assistant general manager 
of the National Surety, was elected vice-presi- 
dent of the company at a meeting of directors 
held last week. Roy M. Davis, in charge of the 
foreign court bond department, was promoted 
at the same meeting to be assistant secretary. 
With the Massachusetts Bonding 
The Massachusetts Bonding and Insurance 
Company announces the appointment of Walter 
F. Gallagher as manager of the fidelity and 
surety department of the company for the 
Greater Boston district. He has been con- 
nected hitherto with the New Amsterdam Casu- 
alty Company. 


THE SPECTATOR 


To Improve Wisconsin Compensation Law 
A bill has been introduced in the Wisconsin 
State Senate to have the compensation to an 
injured workman computed on the actual wage 
of the employee in question. Under the exist- 
ing law a workman receives compensation while 
disabled at the rate of 65 per cent of his wages, 
but for purposes of computing compensation 
these wages are not to be taken as more than 
$2.50 per day. The measure proposed would 
remove this limitation and award 65 per cent 
of the actual wages as compensation. The 
present law was passed in 1911, at which time 
very few workmen were earning in excess of 
$2.50 per day. Even in the first half of 1915 
Only 19.1 per cent of all injured workmen 
actually earned in excess of $2.50 per day. 
During the first six months of 1918, 53.1 per 
cent of all injured workmen earned wages in 
excess of the maximum recognized by law. 





Commercial Casualty Changes 

Harry C. Mitchell, for seven years vice-presi- 
dent and general manager of the Commercial 
Casualty, Newark, has resigned to form, with 
Joseph A. Brady, an insurance agency firm in 
Philadelphia. The new firm will represent the 
Commercial in Eastern Pennsylvania and South- 
ern New Jersey. J. Horace Shale, for the last 
four years treasurer of the company, has been 
elected vice-president and general manager. 





Automobile Mutual Officers 


At the annual meeting of the Automobile 
Mutual Insurance Company in Providence, R. I., 
last week, A. T. Vigneron was elected president 
and treasurer. Frank N. Phillips was chosen 
vice-president, and H. B. Vigneron vice-presi- 
dent and assistant treasurer. Frank N. Barber 
was named secretary. 


Accident Prevention Drive a Winner 

The accident prevention campaign conducted 
last year by the Columbus, Ohio, Railway and 
Light Company has shown remarkable results. 
Accidents as a result of persons’ boarding 
moving cars show a decrease of 56 per cent for 
1918, as compared with 1917, while collisions, 
cars and wagons, show a 28 per cent decline. 


Business Mens Accident Expanding 

The Business Mens Accident Association of 
America, of Kansas City, reports, as of Jan- 
vary 1, 1919, no fewer than 74,296 policies in 
force, representing a gain on the year of 5848 
policies. Indemnity claims paid in 1918 totaling 
$407,667 bring the total indemnity claims paid 
since organization to $1,715,549. 


Standard Accident Insurance Company 


At the annual meeting of the stockholders of 
the Standard Accident of Detroit the following 
officers were elected: President, Lem W. 
Bowen; vice-presidents, D. M. Ferry, Jr., 
Dwight Cutler, J. S. Heaton, J. H. Thom; sec- 
retary, Charles C. Bowen. Mr. Heaton is also 
treasurer. 

The following, in addition to the officers, com- 
pose the board of directors: Emory W. Clarke, 
J. T. Keena, Phillip H. McMillan, William H. 
Murphy, George H. Russell, Milwaukee, Wis.. 
and W. R. Burt, Saginaw, Mich. The annual 
report shows total assets of over $9,250,000; 
capital of $1,000,000, and a net surplus exceeding 
$1,425,000. 

—J. William Randall, special representative of the 
General Casualty and Surety of Detroit, was in New 
York for the greater part of last week, 
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Compensation Ruling in Iowa 

A cyclone is an act of God, and any man who 
loses his life while closing the windows of the 
place where he is employed is not employed in 
such a way as to entitle his wife to compensa- 
tion, according to the contention of the State 
Industrial Commissioner of Iowa. George Reid 
of Newton, Iowa, was employed by the Auto- 
matic Electric Company and was killed last 
spring when the part of the building in which 
he was closing windows collapsed owing to the 
cyclone. The widow claimed that this was in 
the course of employment, but the arbitration 
committee ruled otherwise, and Commissioner 
Funk upheld the committee. 


Southern Surety Floats $200,000 Bonds 


The Southern Surety of Des Moines held its 
annual meeting last week, electing twenty-one 
directors to serve for the year. About fifty 
stockholders from points in Iowa outside of Des 
Moines attended. The board will meet about 
February 1 to elect officers. The Southern 
Surety removed to Des Moines from Oklahoma 
some months ago. An additional bond issue of 
$200,000,000 has now been sold, giving the con- 
cern $1,000,000 capital. 


Bank Buys $1,000,000 Blanket Bond 


The Federal Reserve Bank, Tenth District, 
Kansas City, Mo., has secured a blanket bond 
of the National Surety, the coverage being 
fidelity, burglary and messenger holdup, in the 
amount of $1,000,000. The bank had a $250,000 
bond during the past year. The number of em- 
ployees has, however, increased to 500—a gain 
of more than 100 per cent—chiefly because of 
the volume of work connected with liberty 
The bond was bought at manual. 


Hand-Book of Fire Protection 

A new edition of the Crosby-Fiske-Forster 
Hand-Book of Fire Protection has been pub- 
lished by D. Van Nostrand Company. This new 
volume has been enlarged by the insertion of 
valuable chapters and extensive additions to 
former chapters, new illustrations, etc. 

Without regard to advertisements and the 
general index, the book is divided into seven 
general parts. The first deals with the funda- 
mental principles of fire protection, fire protec- 
tion as an engineering science, and the chief or- 
ganizations engaged in work for the prevention 
of fire. 

Part II. embraces causes of fires and covers 
numerous divisions and sub-divisions. 

Part III. deals with the spread of fires and, 
correlatively, with its retardation. 

Part IV. describes construction for special 
occupancies, and deals with department stores, 
dwellings, garages, hotels, office buildings, 
schools and theaters. 

Part V., entitled ‘““Extinguishment of Fire,” 
gives consideration to the various methods and 
appliances under both public and private owner- 
ship for the extinguishment of fire. 

Part VI. treats of egress facilities and drills, 
self-inspection, protection of records and val- 
uables, conflagration hazard and _ protection. 
standard plan notations and publications on fire 
protection. 

Part VII. contains over forty tables. 

There are about 150 illustrations in the book, 
which contains 757 pages, is bound in flexible 
cover and sells at $4.00 per copy. Orders will 
be promptly filled by The Spectator Company. 
New York. 
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Insurance “Sales Letters 


Open the way to real business—create a keen realization of the value of adequate in- 
surance and prepare the way for a personal call to close the application. More than 400 
salesmen are using Hull's sales creating letters for life, accident, partnership, corporation 
and fire business. An insurance company official writes, ‘Am well pleased with the letters 
Shall be able to make effective use of them.” Request particulars—ask for folder 11A. 


William Ss. Hull, Madison, Conn. 


























Gompany Representation Wanted 








PL XECUTIVE having had fifteen years’ office and 

field experience in life insurance, now con- 
nected and thoroughly familiar with war risk insur- 
ance, desires Home Office connection with reliable 
Company. Address Box 60, THE Spectator, 135 
William Street, New York. 








Agency Wants 











Stock Salesmen Wanted 


Strong organization made up of successful and pro- 
gressive business men. Valuable co-operation at all 
times and good proven territory open. Only high- 
grade, live producers with clean records wanted. 
Credentials required. 


Guarantee Mortgage & Finance Co. 
AUTHORIZED CAPITAL, $2,000,000 
1002 REGISTER-TRIBUNE BLDG. DES MOINES, IOWA 


Prominent Agents and Brokers 








[| FON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

mer Philadelphia Und it 

Fidelity- Phenix British uation iesusdaee 

Automobile-Hartford United American 

National Union Stuyvesant 

{nsurance Underwriters Concordia 


National-Hartford EXCESS LINES SOLICITED 


American Eagle Maryland Casualty, 


Bonding Dept. 
New York Plate Glass 
Continental Casualty 
Workmen’s Compensation 











NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF GA. 


P. B. DUTTON, MGR., ROCHESTER 























Now Organizing for the Purpose of Forming 


The Mid-West Live Stock Insurance Co. 


AND 
The Mid-West Fire Insurance Co. 
All the up-to-date forms of 
Live Stock, Automobile, and Fire Insurance 


332-333 WELLS BUILDING QUINCY, ILLINOIS 
CAN USE GOOD SALESMEN 

















Organizing 


The Liberty Fire Insurance Company 
St. Louis, Mo. 
Capital and Surplus, $2,000,000.00 


The officers of the fire insurance company are men of many 
years’ experience. 

Three quarters of a million have been subscribed, and we will 
begin active operation right after the first of the year. The 
Company has the endorsement of some of the largest banks in 
St. Louis. 

On account of the scarcity of Fire Insurance Companies 
caused by the world war, this is an exceptional opportunity for 
high grade salesmen to connect with a live proposition. 
































J, L. MITCHELL 


Consolidations and Reinsurance of either Legal Reserve, Mutual Assessment 
or Fraternal Life, Accident or Health Companies, Associations or Orders 
successfully negotiated and financed. 


Temporary money, or advanced on strictly private arrangements. 
All communications held personal and private. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





RICKERT—MELLINGER & CO. 
GENERAL AGENTS 


PHILADELPHIA OFFICE: 
339 Walnut Street 


LANCASTER OFFICE: 
12-16 W. Orange St. 








Actuarial 





FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S&S. 
EDWARD B. FACKLER, F. A. S. 


CONSULTING ACTUARIES 
85 Nassau Street New York 








MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J, H. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1223 Association Building 


Telephone. Central 3462 CHICAGO 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 
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Actuarial 


Actuarial 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


8II-812-81I8 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





F, M: SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burns & SpmaAKMAN 


Certified Public Accountante THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 


CONSULTING ACTUARY and 
INSURANCE EXAMINER 


709 Srd NATIONAL BANK. ATLANTA, GA. 





5 C. RAFFERTY 


CONSULTING ACTUARY 
Suite 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa. 





A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTINC ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 





W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


256 BROADWAY NEW YORK 





W. R. HALLIDAY 


CONSULTING 
ACTUARY 


INSURANCE EXCHANGE CHICAGO 





JAMES H. WASHBURN, F.A.I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical, and Semi-Tropical 
Business 





HARRIS E. VINEBERG 


Fellow Actuarial Society of America 


CONSULTING ACTUARY, INSURANCE 
EXAMINER 


First National Bank Building CHICAGO 








Insurance Lawyers 








IRELAND 


ee ee - SONS, Attorneys-at-Law, Belfast, Ireland 
er uitable t » Metropolitan, 
Mutual, Illinois Life, Desa Wisiant and entien Cue at Belfast. ane. ae Bary y 





RICHARD M. MANN 
ATTORNEY AT LAW 


Southern Trust Building Little Rock, Arkansas 
INSURANCE LAW 


Reference on request to Companies represented 
Expert investigator in office 








Insurance Examiners and Adjusters 








RESULTS RESULTS RESULTS RESULTS RESULTS RESULTS RESULTS 


R e e ® e 
© Virginia Compensation : 
m4 Effective January Ist, 1919. : 
: Arrangements for compensation claim service by an : 
experienced compensation man may now be made at i. 
R this office. : 
a le 
+ Accident Adjuate uual Buldne 
S Claims Richmond, Va. Carolina § 


RESULTS RESULTS RESULTS RESULTS RESULTS RESULTS RESULTS 








NEW EDITION 


“LIFE INSURANCE SAYINGS’ 
By the late JAMES T. PHELPS 
TERSE, POINTED AND CONVINCING 
Arguments in favor of life insurance, used by a most successful solicitor 
PRICE $1.00 PER COPY 
THE SPECTATOR COMPANY 
CuicaGo OrFice: Insurance Exchange 135 William Street, New York 
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Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$96,971,238.06 


STATEMENT, JANUARY IST 1918. 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


12,927.269.9 1 


NET SURPLUS 


8,527,719.31 
23,454,989.22 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3isT, 1917 
HAD THE SECURITIES BEEN TAKEN AT THE VALUES 
AUTHORIZED BY THE NATIONAL CONVENTION OF STATE 
INSURANCE COMMISSIONERS THE ASSETS AND SURPLUS 
WOULD EACH BE INCREASED BY $2,321,032.00 


Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, Califoruia 





Western Department 


WALTER H. SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Il. 


Boston Office 


ROGERS & HOWES, Manaéers 
4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York Citv 


What Language Do You Speak? 








SOME AGENTS forget that the prospect can not be sold 
by a solicitation made m a foreign tongue. . Thorough 


perception must .precede conviction. 


What the prospect fails 


to understand only bores him and dissipates his interest. 


Use PEARSON’S CHARTS OF. LIFE: INSURANCE, and let 
the prospect. SEE what you are talking about. Twenty-seven 














Charts. Three series as outlined below: 
The Benefits of Life The Policy Forms 
Insurance (Series B) 
ri 
(Series A) 1 Yearly Renewable Term 
4 Starting with 100 men at age Policy. 
on -five—Results at age | 2 Ordinary Life Policy. 
ee 3 Limited Payment Life Policy. 
2 Legh Bears tm Insurance | 4 Long Term Endowment 
8 Man's Earning fewer extend- Policy. 
ed by Life Insurance Money. | 5 “— Endowment 
4 Danger of dependi: ve Fe RO 
ag witout Lie faurnce | © Eafoemen ifs anne 
on. 
5 tthe mo rtgnged _ home—pro- " _ ments. df pe = 
y Lue ¥ 
6 Lh heme money paying ome "Etee death.) 
aa “a0 ae foreclosed. | & “The Value of a Man,” based 
on the unprotected home. pat a pane nly o— 
8 The Uses of Life Insurance | 9 Monthly Income Policy based 
money. , ’ on providi & montb 
9 Da to the inexperienced for one to twenty years. 
in investing money, 10 Inadequate and Unfair Asseas- 
10 Monthly Income’ Checks. ment Life Insurance. 





Business Life Insurance 
(Series C) 


Partnership Life Insurance 

2 Lines of oredit increased when 
business is insured. 

3 Business Life Insurance buying 
out the heirs of deceased 
partner. 

4 Business Life Insurance paying 
all obligations in full. 

5 Failure of the uninsured 


Group Life Insurance 
6 Group Life Insurance on the 
Yearly Term plan. 


7 Group Life Insurance on tho 
Life Plans. 


One Series $1.00. Complete set (3 series) $3.00 
Leather Loose Leaf Binder to hold complete series $1.50 





THE INSURANCE , FIELD COMPANY 


P. O. Box 617 


LOUISVILLE, KY 








FARM LOANS 


FIRST MORTGAGE LOANS . 


Improved Indiana Farms 


ASK FOR LIST 


Highest grade loans obtainable 


GARY NATIONAL ASSOCIATES COMPANY 


Gary Theatre Building 


GARY, INDIANA 

















The Capitol Life Insurance Co. 
DENVER, COLORADO 


Thomas F. Daly, President Agents Wanted 














SALESMEN WANTED 
SELL REAL ESTATE MORTGAGE BONDS. 


There can be no higher class of investment. Pay 6 per cent. or more. 
Any denominations from $100 up. Nearly 20,000,000 Americans have 
recently shown their interest in bond buying. Let us give you facts 
about real estate bonds. Write for particulars to-day. The Guaran- 

Siemes St., Chicago, Ill. 


tee Mortgage and Trust Co., 70 W. 








JUST ISSUED 





A new and complete work of instruction for Investigators 
and Adjusters for Casualty Insurance Companies. 


INVESTIGATORS and ADJUSTERS 
HANDBOOK 


By Frep H. REEs, LL.M. 


A Text Book on Automobile, Team, General Liability, 
Workmen’s Compensation, Burglary and Theft Insurance. 


Part I—Investigation—Part II—Adjustment. 


A work needed by every investigator, adjuster, agent and 
broker dealing with casualty lines. 


Price in flexible binding, $2.50 


THE SPECTATOR COMPANY 


Caicago OFFICE 
InsuraANcB ExcHANGE 


135 W1uL1aM STREET 
NEW YORK 
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) 4 WE WANT AGENTS 
to push our five-pointenine policies. 
Excellent Iowa territory and liberal 
& contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 


PIONEER LIFE INSURANCE CO. OF AMERICA 
Kansas City, Mo. 


POLICIES THAT SELL 


Double Indemnity for accidental death. 
Total and Permanent disability benefits, 
Partial disability benefits. 
Surgical Operation benefits. 
Annual . Dividends. 
Policy loan insurance. 
Freedom, occupation and travel. 


TERR#ITORY OPEN IN MISSOURI AND KANSAS. 
John W. Cooper, President. 














Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 





Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 




















A report of an Examination of the 


FORT WORTH. LIFE 


of Fort Worth, Texas 


made in Feb. 1918, by the Insurance Commissioner of 
Texas, concludes: 

“We are impressed that the management of this Company is entitled to 
commendation in that it is apparent that at the present time, as well as in 
the past, their aim and intention is to conduct a clean, legitimate, and 
profitable business, both as regards Stockholder and the Insuring Public 
and that the steady advancement herein exhibited is due in a very great 
measure to the aforesaid conditions.”’ 


Admitted Assets Exceed One Million Dollars. 
Agents wanted for good territory in Texas. 
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Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrighte&) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


W. W. LANE, Secretary. 


Home Friendly Society 
of Baltimore, Maryland 
has grown so in popularity until it 1s now generally conceded to be 
“tone of the leading Industrial life insurance companies in America’”’ 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Rates and Terms to Agents 











FEDERAL CASUALTY COMPANY 


DETROIT, MICHIGAN 
HEALTH AND ACCIDENT INSURANCE 


Exceptional opportunities for Agents in New York, 


Metropolitan District. 
V. D. CLIFF, President 


A. E. WERKHOFF, President. 

















Western Michigan 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
es $13.00 ee $14.50 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 

















Selection of Risks by the Life Solicitor 


Second Edition, Revised and Improved. 
By C. H. HARBAUGH, M.D. 


In order that a minimum number of rejections and postponements may be registered 
by a company against an agent, it is desirable that the agent should carefully gauge the 
acceptability of his prospects; and the above-named treatise, written by a well-known 
authority in the life, accident and health insurance business, will materially help an 
agent who will read and study it, to avoid rejections and postponements; to be a good 
producer, and, generally, to be more successful, saving the valuable time which would 
otherwise be wasted on undesirable risks. This 72-page pamphlet, pocket size, in 
tinted cover, is sold at the following prices: 

SINSIO COPIES... ....0:0i00:000 e000 $0.25 DU GAIONOR 5 oss 4 0es bee e-wie se $9.00 
12 2.7 NO a6 6.65 alo dine icinrete ee 17.00 
ere eee 5.00 500 eer earn Reesinsaserenes 80.00 


No extra charge for printing special advertisement on the back of this publication 
on orders for 100 copies or more. 


THE SPECTATOR COMPANY 


Chicago Office, Insurance Exchange 


135 William St., New York 
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Xill 
Seventeenth Annual Statement, January 1, 1919 
ASSETS LIABILITIES 
CAN ENE TE SAAR oh oa om stasis Bk ee Kaka Oo aA a wh wav sted be $2,177,788 .85 Death: Losses Prowen and Unoeidiss.. .<cds ck ccs eso wi cade None 
i OME DIENER. 9. 55a, 50-4 clota e's cine wcatnre © a eta ware oe hee climes 342,150.00 Death Losses Reported (Proofs Incomplete).................. $185,000.00 
SIME MRAM rape ohh. rw iccip Nard Ro CEO RTE oe Rae ees Hew e 256,850.00 Liability Under Installment Policies Terminated by Death... 246,137.54 
Semi PMR NR OR a Ors i Bree on Ola be aR ie ase eae 60,000 .00 Miscellaneous Office Expense (Estimated)............... adie xe 10,000 .00 
Comic tih Tete AME TUCGRUEG Ss oie: 0. <5. cic.ctee cnc ddaciew wewcwe ct 29,482.99 Taxes om Premtusig (Raetimitat):<...o.c. cc cose c tilne te bacwcect 20,000.00 
ace RINNE coo ono diar's 6 oa Oe Rae eae ee wae 49,050.52 Balance to Protect Camtvete... occ 2c khakis c dive doce ccccacelcus 2,454,184 .82 
GUC) CORB CrSCOe MOOT ORO RCC TOO Ook lane Cerne eee $2,915,322 .36 BOMB ac cdcecds cxnaacd Pacer a ead een eee ere $2,915,322.36 
RESULTS—YEAR 1918 

Reserve, Surplus and Mortuary Funds Held Solely for Pay- Mortality per $1,000 of Insurance in Force (mean amount)... 10.31 
smith trata Lieto ee oie ee eevondicnet $2,859,641.90 Average Rate of Interest Earned on Invested Funds.......... 5.65% 

Securities Deposited with Nebraska Insurance Department to Percentage of Funds Accumulated to Protect Policy Holders to 
Wivcitect> PMO NAO GO asso acc ms as a dia inte oe ela e'e, wince poe Ee 2,732,288 .85 Total Losses Paid Since Organization (17 years)............ 136. % 
Year's Increase in Reserve, Surplus and Mortuary Funds..... 368,763.78 Percentage of Increase in Invested Funds.................... 16.2% 
Total Interest Collected During Year............, ty ea ei 142,101.71 New Insurance Issued During Year...........°...........2.. $11,186,000.00 
Total Losses Paid Since Organization (17 years).............. 2,106,598 .09 Insurance In Force January 1, 1919............. 0.0.0... caus 94,467,500 .00 
Designated Depository Bathe... ... 5... cece ccbccccsicccccsic5 3,405 


Ele Pte Ui R EO oo cd os ovo 0.0 ARIE yee Bien weber a a lese Heme esle 667,158.32 





PURE LIFE INSURANCE PROTECTION 


WANTED-—A Field Supervisor—Must be a strictly high grade man (unmarried ‘preferred), with life insurance experience, and cap- 


able of locating, educating and directing men in our agency work. 


A splendid position for the right man. References required. 














Uncle Donald’s Life Insurance 


By IRA C. EDWARDS 


A Life Insurance Novelette For 


REACHING THE FARMER 


Donald McDonald, the shrewdest farmer horse-trader in his 
county, entertained many life insurance agents on his farm and 
in his home. Hischaracteristic ‘‘Mebbe I will, and again, meb- 
be I won't,” was the battlefield for him and Douglas Meredith. 


Every insurance man should read the story of Uncle Donald's 
Life Insurance, reflecting the true life of the farmer, with valu- 
able suggestions for approach, argument and closing farmers 
for life insurance. 


Bristling with Human Interest—a tale of business, love 
and honor. The David Harum of insurance literature. 


Companies recognize the prosperity of the agricultural in- 
dustry and see the opportunities for great life insurance de- 
velopment in that field. 


Uncle Donald’s Life Insurance will hold the interest 
of the reader and will prove an effective teacher of the value and 
need of life insurance protection. Price, per copy, 50 cents. 


Copies of this novel for liberal distribution among agents and 
prospects will be supplied to companies, managers and general 
agents at the attractive price of 15 cents each in lots of 1,000 or 
more. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











Tables of Comparative Benefits 


of 


Various Compensation Laws 
Compiled by 
STANLEY L. OTIS 
New Revised and Enlarged Edition 


These tables were constructed to give a ready refer- 
ence and birdseye view of the schedules of compensa- 
tion for death, disability, including waiting period, 
and the medical aid feature of the several states hav- 
ing Workmen’s Compensation Laws. 


The laws of thirty-seven states are thoroughly 
analysed in this work under the following distinctive 
headings: Death; Permanent Total; Dismember- 
ment; Permanent Partial (other cases than Dismem- 
berment); Temporary Total; Temporary Partial; 
Medical Aid; Waiting Period Miscellaneous. 


Price 50 cents per copy. 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 
INSURANCE EXCHANGE. 


135 WiLuiAmM STREET 
NEW YORK, 
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Fire Prevention 
and Insurance 


Experts 
Make Big Money 





Men who understand Fire Protection and Prevention and 
Fire Insurance are real money makers and more of them are 
needed to take care of the enormous business created by 
America’s fire losses—more than $200,000,000.00 last year. 
Get into this big paying field now—before it gets crowded. 
Here’s a few of the big jobs that are open to you: Fire 
Marshal, Fire Inspector, Insurance Inspector, Insurance Ad- 
juster, Fire Proof Construction Expert, Fire Chief, Fire In- 
surance Agency Manager, Insurance Broker, Underwriter, etc. 


Cyclopedia of 


Fire Prevention 
and Insurance 


Will fit you in your spare time to hold any of these big paying 
jobs. It is in four volumes with 1,500 pages and more than 
600 illustrations of all kinds. It covers the cause, prevention 
and handling of fires, all modern public and private fire-fighting 
appliances, fire-resisting building materials and construction, 
and everything pertaining to the insurance business, including 
inspection, hazards, risks, ratings and schedules. 

Everything about Fires, Fire Fighting and Insurance is in 
them written in plain, understandable language by men who 
have given a lifetime to the study of the subjects. See the Free 
examination offer below and our plan that gives you these 
wonderful books for 7 cents a day. 


Don’t Send Money 


You can have a set of Fire Prevention and Insurance a 
whole week free without sending onecent. Just send the coupon 
below and all four volumes will come to you at once by express 
collect. You can use them as you please for 7 days, just as 
if they were your own, and send them back at our expense if 
you don’t want to keep them. If you do want to buy the books 
after this examination, send 
us only $2.00. The balance 
of the special $15.80 price 
can be sent the same way— 
a of $2.00 each month. 
> FIRE & FIRE 


REVENTION SPREVENTION PREVENTION PREVENTIOH This special price is only 


Se” AND * AND A “ . , The > 
OURAN SsuRANC ASURANE 2 temporary. The re gular 


—— cn 


price is $25.00 and we re- 
serve the right to withdraw 
the special price at any time. 
Send the coupon now 
while the offer holds good. 


AMERICAN 
TECHNICAL SOCIETY 


Dept. G=7731, Chicago 








AMERICAN TECHNICAL SOCIETY 

Dept. G-7731, Chicago, U. S. A. 
Please send me the 4-volume Cyclopedia of Fire Prevention and Insurance 
for 7 days’ Free Examination, shipping charges collect. I will send you 
$2.00 in 7 days and $2.00 each month until the special price of $15.80 is 
paid, and you will send me a receipt showing the books are mine. If I 
decide not to buy I will return the books in 7 days. 


Name 
Address 


References 














A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and make 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 


Robbing Yourself (Issued in May, 1917). 
Showing the Advantages of Saving vs Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Take Notice (Issued in May, 1917). 
Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Are You a Woman? 
If so what do you do with your money? 
Per 1,000, $20; per 500, $12; per 100, $3. 


Too Busy. 
An effective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $10; per 500, $7; per 100, $2. 


Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men. 
Per 1,000, $10; per 500, $7; per 100, $2. 


It Helps You Along. 
A strong appeal to the uninsured and the under 


insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


A Legacy For You. 
Unique life insurance leaflet just published. 
Limited payment endowment and income in- 
surance presented in a novel way. Fine busi- 
ness getter. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 $3. 
extra for inscription. Sample copies of any or all 
these leaflets will be sent on receipt of ten cents each. 
Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WiLtiAM STREET 
ANSURANCE EXCHANGE NEW YORK 
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Service Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles,; Resident Mgrs. for N.Y. State, 56 Maiden Lane, N.Y. 


Financial Stability 














SOUTHERN LIFE AND HEALTH INS. CO. 
‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 
P. O. BOX 884 BIRMINGHAM, ALA. 


ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, PRESIDENT. 
Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, can address S. D. Powell, Secretary, giving references. 


Industrial and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 








a FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817 Incorporated March 27, 1820 
Charter Perpetual 
Assets, 


OFFICERS: 
E. C. IRVIN, President T.H. CONDERMAN, Vice-Pres. 


JOHN B. MORTON, Second Vice-President 
M. G. GARRIGUES, Sec’y 


Capital, $750,000 $10,046, 848.04 








COMMONWEALTH CASUALTY CO. 


CAPITAL $200,000.00 Philadelphia, Penna. 
— ae 60 Deposited with the Insurance Department of 
ae lvania for _ protection of Policy Holders. 
CAPITAL one SUR US over $260. 00 
33% ae in 7 be ne in 1917 
LIABILITY ACCIDENT HEALTH AUTOMOBILE and TEAMS 


INSURANCE 
CLEAN CONSERVATIVE COMPETENT BUSINESS MANAGEMENT 
PROFITABLE AGENCY acai TO BUSINESS GETTERS 
DREXEL BUILDIN PHILADELPHIA, PA. 








Missouri State Life Policies Rich in Selling Points 


FACTS 
Over $156,000,000 of Insurance in Force 
Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 
Policy Contracts New and Attractive 
Non-Participating Policies Participating After 
End of Premium-Paying Period 
Operating in 38 States and the Territory of Hawal 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
Home Office: St. Louis, Mo. 





Subscribers to THE SPECTATOR Take Note. 
ET,.A BINDER FOR youR SPECTATOR. 


No'systematic reader of a technical j journal like THE SPECTATOR, 
should waste the full value of the subscription price paid by throwing 
away the paper after reading, but should keep it on file for future ref- 
erence. Prominent company managers and other underwriters who 
keep THE SPECTATOR on file will testify to the benefits derived thereby. 

Send $1.50 to the undersigned and we will forward a handsome 
binder that wil] carry 26 numbers of the paper or one volume, bound 
sunstantially in cloth and stamped on the front cover and back with 
gilt inscription of the name of the journal. 


THE SPECTATOR COMPANY, 
135 William Street, New York. 


G@EURGE WASHINGTON LIFE INSURANCE CO. 


CHARLESTON, W. VA. 





$ 1,500,000.00 


on a\\ Resources 
~ 10, 100,000.00 


}) Insurance in force 


Agency Manager 
SECOND SUPPLEMENT TO THE HANDY GUIDE FOR 1918 


The Spectator Company has issued the first supplement to the 
1918 edition of The Handy Guide to Premium Rates, Applications 
and Policies. This supplement contains new policies and the rates 
thereon for such companies as have recently issued new forms, thus 
bringing The Handy Guide fully up to date. Copies will be furnished 
to those subscribers to The Handy Guide whose names appear on our 
books at twenty-five cents each. The price to non-subscribers will 
be fifty cents. The Handy Guide, with the supplement bound in, will 
be furnished for $3.00, plain edition; $3.25, indexed edition; sent post- 
paid on receipt of price. 


THE SPECTATOR COMPANY 


135 WiLtiAmM STREET 
NEW VORK 





CHICAGO OFFICE 
INSURANCE EXCHANGE 








Men capable of closing business and training 

hew agents or devoting entire time to writing 

new business can secure positions with the 
indersigned company on salary, expense and 
ommission. In writing give full details, past 
story and reference. Address, 


‘TANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 











Capital 
$500,000.00 


FULLY PAID UP AND 
DEPOSITED WITH IOWA 
INSURANCE DEPARTMENT 
We are entering other States and open to propositions from 


Agents desiring connection for Bonding and the miscellaneous 
Casualty lines, particularly Automobile. Write 


A. G. OGLE, Vice=President and Gen’! Mgr. 


<< 
AMERICAN BONDING 
AND 
CASUALTY COMPANY 
SIOUX CITY 


CASUALTY 
BONDS [INSURANCE| 
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FIRE INSURANCE 
INSPECTION and UNDERWRITING 


By C. C. Dominge and W. O. Lincoln. 


An Encyclopedic Handbook Defining Terms Used in 


the Fire Insurance Business and Describing the Fire . 


Explosion Hazards of Numerous Chemicals, 


and 
Nanufacture and 


Materials and Processes Used in 
in Commerce. 


A most profitable reference work for Fire Insurance 
Managers, General, Special and Local Agents, In- 
spectors, Brokers, etc. 

SOLDIERS AND SAILORS RESUMING OR ENTERING THE 
INSURANCE BUSINESS (FIRE, MARINE OR CASUALTY) 
WILL Finp Tuts NEw Book OF INESTIMABLE VALUE. 


Contains over 500 pages of most useful information, 
with numerous illustrations, mostly by the authors. 
Flexible binding, with gilt edges. 


Price per copy, $5. 
De Luxe Edition, Thumb=Indexed, $6.50 


Liberal discount for quantity orders. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 





Sixty-Seventh Annual Statement 
of the 


Massachusetts Mutual Life Insurance Company 
Springfield, Mass. 
YEAR ENDING DECEMBER 31, 1918 
On the basis of Paid=for Insurance 





Income 
ETE GLY 111 ea PRR en oN Lina eee $16,076,8.,2 
Interest, rents, and all other income... ..........:..- Z -10,383,5 0 
ENCES, Lele el iy (1) a cae ae $26,460,4::2 
Disbursements 
To policyholders and beneficiaries: 
DMeahh ClauNSs.. sok es ow ows anne ce ote $5,867,336 
Matured endowments............... 394,716 
Suprender Vales... 6 hacks wc ame 1,503,923 
Dividends to policyholders........... 3,245,421 
Life and disability annuities.......... 5,025 
; $11,016,421 
Other disbursements (see statement 
ISLS Se YL Sy ear sR ie EE Rae ee a 3,971,239 
Total disbursements... 6056. cae __ $14,987,660 
Total Assets $12,661,852 
Total Liabilities a 107,343,797 
Surplus, December 31, 1918 $5,318,055 
New insurance paid for in 1918, 18,581 
policies . . .-.-. : ; . $63,525,629 
Insurance in force December 31, 1918, 
205,368 policies 490,793,291 
GAINS 
In Assets Re he 4 $11,893,272 
In New Insurance 1,076,095 
In Insurance in Force 40,581,110 


JOSEPH C. BEHAN, Superintendent of Agencies 











High Class Salesman Wanted 


to sell American Credit Insurance 


Credit Insurance begins where Fire Insurance stops—after 
merchandise has left the protection of four walls, and been 
turned into accounts. 


And American Credit Insurance does far more than merely 
provide for the payment of abnormal losses. It establishes 
a safe credit basis. It promotes the means to prevent losses. 
It eliminates waste, and reduces the failure rate. 


Thus, when you sell American Credit Insurance, you are 
selling a constructive and highly desirable Service needed 
and wanted by the leading Manufacturers and Jobbers. 


This calls for integrity and ability of the highest order— 
for an Al salesman. To such a man we can offer an un- 
usual opportunity. 


Commission basis only. 


THE AMERICAN CREDIT 
INDEMNITY COMPANY 


of NEW YORK E. M. TREAT, President 


91 William Street 
New York 


415 Locust Street 
St. Louis, Mo. 


Offices in all Principal Cities 


A. B. Treat, Gen’! Eastern Mor. 


91 William Street New York 


WHAT LIFE INSURANCE IS 
AND 
WHAT IT DOES 


A PRIMER FOR LAYMEN AND STUDENTS 


Not only has this book been endorsed by the Life Underwriters 
Association, but the Actuarial Society of America comments 
upon it as follows: 


“The author explains the underlying prin- 
ciples of insurance in general, and life insur- 
ance in particular, and proceeds in easy style 
to treat of the various forms of policies, policy 
provisions, nature of reserves, surpius and divi- 
dends, company organization and practice, 
taxation, salesmanship, etc. Attention is 
given to the many special uses which can be 
found for life insurance, and emphasis is laid 
upon the great public service it renders. 
few actuarial calculations, of the most ele- 
mentary nature, are given. 


“‘A useful feature of the book is to be found 
in the twenty pages devoted to definitions and 
explanations of over two hundred technical 
terms used in life insurance, alphabetically 
arranged, ee 


Although the book is not addressed to the agent, all the arg: 
ments which induce men to insure are embodied in it, and t!< 
arguments that induce men to insure are the arguments that e 
able insurance men to sell. 

The price is $1.50. Now ready for delivery. 


Wholesale rates for fifty or more copies will be quoted on applicatio::. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE Insurance Publishers (135 Wittiam Stre'T 
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